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SEEKING TO HOLD RATES. 


WASHINGTON AGENTS ACTIVE. 


Local Men at District of Columbia 
Formulate Plan in Effort to Forstall 
Chaotic Conditions. 

In an effort to forstall the chaotic con- 
ditions which many feared would result 
in the District of Columbia, in corse- 
quence of the failure of the companies 
to agree upon a plan for governing the 
territory, the local agents of Washing- 
ton have drafted a scheme which they 

think will meet the situation. 

Here is the plan for th- association 
which is to take the place of the present 
Board of Fire Underwriters: 

The new organization shall be known 
as the Board of Underwriters of the Dis- 
trict of Columbia. Its obiect will be the 
“establishment and maintenance of good 
practices ‘n the fire insurance business 
in the District of Cclumbia.’” Member- 
ship will be confined to two classes: i. 
e., voting and non-voting members. 

“Each company represented or doing 
business in the District of Columbia may 
designate in writing its voting membe: 
in the Board; such member only shall 
be eligible to election in Class A mem- 
bership. No member shall be entitled 
to more than one vote, which vote is not 
transferrable. 

“Any reguiarly commissioned agent or 
any fire insurance company doing busi- 
ness in the District of Columbia, or any 
assistant secretary of any local company 
shall be eligible to election in Class B 
membership with all the privileges ex 
cept the right to vote and hold office. 

Officers. 

“The officers of this Board shall be a 
president, vice-president, secretary and 
treasurer, who shall be elected for one 
year, and an executive committee of five 
members (of whom the president shall 
be one). 

“Officers shall be elected annually ex 
cept the executive committee, one of 
whom shall retire every quarter (except 
the president, who shall retire at the 
termination of his term of office), and 
no retiring officer shall be eligible to re- 
election for one year next succeeding. 
During the first year retirement shall be 
by lot. All officers shal] hold over until 
their successors are elected. 

“Regular meetings shall be held quar- 
terly, or as hereafter determined by the 
Local Board. 

Rates and Rules. 

“Rates shall be made by the Under- 
writers’ Association of the Middle De- 
partment, its underwriting rules employ 
ed, and they shall establish a Bureau of 
Rating, in charge of a superintendent, 
with such assistants as may be neces- 
sary to make and promulgate rates to 
members of this Board. Should the 
Superintendent of Rating become un- 
satisfactory to a majority of the Local 
Board, the Middle Department, on re- 
quest, shall replace him. 

“Only such rules as are absolutely 
necessary to carry out the purpose of 
the organization are contemplated. 

“The regulation for the enforcement 
of the member’s obligation to this agree 
ment and penalties for violation shall 
be entirely within the control of the 
Local Board, from whose decision there 
shall be no appeal All violations shall 
be considered willful 

“There shall be absolutely no devia 
tion or relief from rates promulgated. 

“There shall be a strict rule prohibit- 

(Continued on’ Page 9). 
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New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 
CASH CAPITAL. $3,000,000. 


Assets, January ist, 1908 

Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves un 7 
SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211. 


$20,862,697 
13,659,486 


500.000 


Insures against loss of real and personal property. rental 
income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation RisKs 
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North British 
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MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 
amma at arate equaled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equaled by 
few companies, and excelled by none. 
Attractive features have been added to standard policy forms 


Liberal terms offered producing agents under the 1908 contracts. For 
information, address, 
GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 
34 Nassau Street, NEW YORK, N. Y, 


$3.00 a Year: 15c. per Copy 


LIVELY SESSION EXPECTED, 


WANTS MONEY AND ENTHUSIASM 


Mid-Year Gathering of Life Men—Los 
Angeles to be Represented—Ed- 
wards in Mexico. 


An Important Document. 
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probable representation at the conven- 
tion. 


“On each side of the question, bona 
fide allegations are made both of law 
and of fact. These should be and are 
impartially held by your officers to be 
open points, until duly passed on at the 
meeting. They present two distinct 
questions: 

Technical and Practical Sides. 

“First. There is the technical ques- 
tion of the constitutional status. One 
view is, very naturally, that the whole 


matter was conclusively settled at To- 


ronto by the vote of 16% for Los An- 
geles to 15%, for Chicago, and the mo- 
ion that made it unanimous. The di- 
rectly cpposite view is that the three 
proxy votes, all cast for Los Angeles, 
were illegal under the constitution and 
practice of the Association and the gen- 
eral law applicable to such bodies; and 


was a radical defect, incurable 
the delegates 


that this 

by unanimous consent of 

present. 
“Second 


There is the practical ques- 


tion of what is the fair and wise thing 
to do, irrespective of technicalities. 
having in view the interests both of 
Los Angeles and other local associations 
and of the national body as a whole. 
This phase of the matter is undoubt- 
edly of greater importance to our or- 
ganization than the technical phase. 
Blames “Financial Earthquake.” 
“One view is—again very naturally— 





general and local interests were 


both 





fully discussed and represented at 'To- 
ronto, that the California associations 
and national officers have proceeded 
with preliminaries on the faith of that 
action, and that it would be unfair and 
unwise to reconsider and change it now. 
The opposing view does not question 
the wisdom of that action as taken in 
August; but claims that the subsequent 
financial earthquake throughout the 
country has created an unforseen em- 
ergency (somew as a physical earth- 


quake at Los es would), and that 





therefore a chat is wise for the gen- 
eral good, and also that it is fairest to 
the California associations to avoid a 
failure for them s year, while pledg- 
ing them a rousing convention as soon 
as possible 

‘Here is abundant room for honest 
differences of opinion Nevertheless, 
he main issue is evidently one of fact, 
namel To what extent, if at all, is 
it true that a successful representative 
convention cannot be held this year at 
Los Angeles, but can be had at some 
central point? 

Question Submitted to Locals. 

‘To pass on this main issue intelli 
gently, the executive committee should 
have the facts, as far as now obtainable, 
laid before it in some complete and uni- 
form shape. You are therefore request- 
ed to fill out and return the enclosed 
reply blank, stating the 7 ible attend- 
ance from your association as affected 
by the place of convention. Please base 
your estimate on the fullest information 


obtainable and have it in §S 


Waite’s hands before or en 


ecretary 
Saturday, 





March 21st Be sure to send these data, 
whether your association is to be rep 
resented at this meeting or not 

“All technicalities apart, every one 
admits that Lo Angeles has a first 
claim upon us for this convention 
Prospective delegates should of course 
be urged to say they will go there, if 
they possibly can vithout regard to 
personal preference If none can go 
at his own exper least one dele 
gate should be sent by each association 
with expenses pr l from the treas 
ury or by subscrip Let us try our 
best to meet t fir claim that every 
one admits 

President Edwards in Mexico. 

Not a little comment has been heard 
in New York upon the fact that, not- 
withstanding the approach of what 
deemed one of the most important meet- 
ings ever held by an executive com- 
mittee of the National Association of 
Life Underwriters, Charles Jerome Ed 
wards, president of the organization 


has left for Mexico and will not be pres- 
ent to attend same Mr. Edwards is 


THE EASTERN 


expected to be absent for six weeks, or 
more. 
The Los Angeles Affair. 

The trouble in regard to the place 
of holding the next convention origin- 
ated probably with the publication of 
an article in The Eastern Underwriter 
of January 2. There had developed con- 
siderable discussion among insurance 
men here as to the advisability of at- 
tempting to hold a convention at Los 
Angeles. this.year, the contention being 
that few would be in position to bear 
the expense incident to such a trip on 
account of depleted treasuries due to 
the upheaval in life insurance, with con- 
sequent reduction of income. Believing 
the subject to be of particular interest 
to life insurance field men the matter 
was given currency in our columns. 

That a strenuous meeting of the ex 
ecutive committee is expected is evi- 
denced by Mr. Scovel’s prediction that 
“with such a budget it may well require 
an evening session and perhaps one on 
Saturday, too.” 


Causes of Delay. 





We have had occasion to look into the 
causes of delay in issuing some of the 
ordinary policies, says the Prudential 
Record, and it has been found in many 
instances that the applications were not 
received by local examiners from the 
agents until several days after the date 
shown on the applications. In other 
cases it was disclosed that the examiner 
has held the application sometimes for 
a week or more, which is often due to 
difficulty on the part of the examiner to 
make the necessary appointment with 
the applicant. 

If, after having secured from the su- 
perintendent or detached assistant the 
authority to have examination made, 
every agent will help to get the appli- 
cation into the hands of the examiner 
promptly it will mean less delay. If the 
superintendent or detached assistant at 
tends to this matter, then the agent can 
by making prompt appointment 
with the doctor to meet the applicant. 

The agent's responsibility does noi 
rest here. It is a good plan to follow up 
the matter and learn from the examiner 
whether appointments are kept and ex- 
aminations made, so that failure in this 
regard can be remedied at once, and if 
there has been any unnecessary delay 
the matter can be promptly referred to 
the superintendent or detached assist- 
ant, in order that the examiner may he 
conferred with and the examination 
made promptly. 


assist 


The agent’s personal interest to this 
extent in the application which he has 





written will almost invariably save 
many day’s delay, and the application 
will reach the home office much more 
promptly than if this personal interest 
were not given to the case. To write 
business is one thing: to follow it up 
and see that it is acted upon with all 
possible dispatch is another, and equally 
important. Delays are not only vexa- 
tious but dangerous. 

The Utah Association of Life Under- 


writers passed resolutions asking the 
repeal of Section 97 of the Armstrong 
laws. 


UNDERWRITER. 
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THE FUTURE OF LIFE INSURANCE. 


ITS GROWTH GOMPARED WITH THAT OF THE SAVINGS BANKS-—SOLI- 
CITOR’S FIELD UNLIM'TED—IMPORTANT AND COMPREHEN- 
SIVE STATISTICS OF INTEREST TO AGENTS. 


By Edward A. Woods, Manager Pittsburg Agency, Equitable Life. 


Savings banks are practically a devel- 
opment of the lAst century. Only with- 
in that time have political, social and 
economie conditions been sufficiently 
stable, and people so generally prosper- 
ous, as to make them possible. The 
Duke of Wellington argued against a 
Savings Bank Act that if workingmen 
received enough wages to save any- 


thing, they were overpaid and their 
wages should be reduced! Yet this re- 
cent institution has grown in the last 
half century as follows: 
No. of 

Year 3Zanks Depositors Deposits 
1850 108 251,354 $43,431,130 
1906 1,415 8,588,911 3,690,078 ,945 


These deposits have nearly doubled in 
the last decade. 
Savings banks are certainly a perma- 


nent institution; yet, marvelous as is 
their growth, life insurance, really 
starting half a century later, has sup- 


plied a need resulting in a still more 
phenomenal growth and in half the 
time. It has been developed chiefly by 
American brains and genius, and its 
phenomenal increase is at least coinci- 


dent with, if not largely the result of, 
the organization of The Equitable by 
Henry B. Hyde. Since 1843, assets of 


American life companies then amount- 
ing to $1,000,000, have increased nearly 
three thousand fold, or 300,000 per cent., 
and the amount insured from $6,500,000 


to $12,597,391,738, or 193,807 per cent., 
at the close of 1906. This growth com- 


pared with savings banks during a 
period approximating 50 years is as 
follows: 

Savings 
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The 12% billions of life insurance car- 
ried represents about 11 per cent. of the 


total wealth of this country, and _ ex- 
ceeds each single item of national 
wealth, except real estate, exceeding 


even such large aggregates as the total 
values of manufactured products and 
the total values of railroads. 
Social and Financial Force. 

These percentages and aggregates 
demonstrate what a powerful social and 
financial force is life insurance: but the 
growth has been so startling as to lead 
the thoughtless to believe that either 
the figures are overdrawn or the busi- 
ness overdone. Let us examine the fu- 
ture of life insurance, particularly in 











EXCELLENT A GENCY _ Positions 


IN THREE GOOD STATES 


Atre open for up-to-date life managers 
and personal writers. 


For particulars send age, occupation, reference and address 








“AGENCY,” In care of EASTERN UNDERWRITER 
105 William Street, New York. 


figures, premiums paid and 


America. It is to be remembered, in 
considering -the subject: 

First. Every valuable life should be 
insured, so long as death is certain, its 
time uncertain, and men and women 
have lives valuable to others whom 
they love and who are dependent upon 
them. Every such person who can se- 
cure and pay for $1,000 or more of in- 
surance is a possible Equitable custom- 
er; our business therein differing from 
others where possible customers are 
but a small fraction of the community. 

Second. It is not conceivable there 
can ever be any substitute for it. It 
may be that steam will be replaced by 
power generated by sun or tide, that 
horses, vehicles, and even railroads 
will be displaced by flying machines; 
but can life insurance ever be replaced? 

Third. Even when all the insurance 
required at the time is secured, there 
will still always be a large annual new 
business due to changes in the affairs 
of individuals, increases in the fortunes, 
opportunities, obligations and necessi- 
ties of various persons in the commu- 
nity, and constant accessions annually 
to the ranks of productive or increas- 
ingly productive and therefore valuable 
lives. 

Fourth. The Equitable should have 
a much larger share of the total insur- 
ance carried, because of its strength, 
liberality, promptness and low cost, 
than is represented by our 388,000 poli- 
cyholders paying premiums of but $46,- 
509,924. It is a fact of common experi- 
ence that most persons insured in other 


Banks. 


1860 1906 


$149,277,504 
693,870 


$3,690,078,954 
8,588,911 


$2,098,497,003 
*12,597,391,738 
4,770,346 479,104,694 
24,115,687 2,924,253,848 
56,046 23,627,751 


insurance 


163,703, 








42,057 
in force in 
foreign countries have been deducted, as far as ascer- 


companies were not solicited by Equita- 
ble agents at the time they secured in- 
surance. Recently enormous amounts 
of insurance have been secured in com- 
panies newly organized, extravagantly 
managed by inexperienced persons, and 
certain to soon pass away; and billions 
of insurance have been mistakenly 
placed in assessment and fraternal or- 
ders, whose instability has long since 
been demonstrated. 

Irrespective of these considerations, 
what proportion does the amount of in- 
surance now actually carried in this 
country bear to what should be carried? 

Value of Average Life. 

The estimated population of the 
United States in 1906 was 17,830,802 
families of 84,154,090 persons, of whom 


29,285,922 were wage earners. Assum- 
ing average earnings of $500 a year, 


and the average age of each wage earn- 
er 35 with an expectancy, therefore, of 
32 years, the present value of each life 
would be $8,937, the amount required to 
produce $500 a year for the 32 years. 
Excluding from consideration the lives 
(Continued on page 6.) 





Against a Change. 





The Utah Association of Life Under- 
writers has passed resolutions against 
any interference by the Executive Com- 
mittee of the National Association rela- 
tive to a change in the place of holding 
the 1908 convertion. 
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March 12, 1908. 


AMENDING “SECTION 97” 


BILL INTRODUCED AT ALBANY. 


Text of Bill Introduced in the New 
York Legislation Modifying Ex- 
pense Provision. 

The full text of the bill introduced 
in the New York Senate on Wednes- 
day of last week by Senator Fancher, 
a summary of which appeared in The 
Eastern Underwriter, is as follows: 
An act to amend Section 97 of the in- 

surance ‘aw: 

The people of the state of New York, 
represented in senate and assembly, 
do enact as follows: 

Section 1.—Section 97 of the insur- 
ance law, being chapter 690 of the laws 
of 1892, entitled “An act in relation to 
insurance corporations, constituting 
chapter 38 of the general laws,” is here- 
by amended to read as follows: 

Limitation of Expenses. 

No domestic life insurance corpora- 
tion shall in any calendar year expend 
or become liable for or permit any per- 
son, firm or corporation to expend on 
s behalf or under any agreement with 

(1) for commission on first year’s 
premium, (2) for compensation not 
paid by commission, for services in ob- 
taining new insurance exclusive of 
salaries paid in good faith for agency 
supervision either at the home office 
or at branch offices, (3) for medical 
examinations and inspections of pro 
posed risks, and (4) for advances to 





rents, an amount exceeding in 
the aggregate the ‘total loadings 
upon all» premiums for the _ first 


year of insurance received by the 
company in said calendar year (cal- 
culated on the basis of the American ex- 
perience table of mortality, with inter- 
est at the rate of 3% per centum per 
annum), and the present values of che 
assumed mortality gains for the first 
five years of insurance on the policies 
on which the first premiums or install- 
ment thereof have been received during 
said calendar year, as ascertained by 
the select and ultimate method of valua- 
tion as provided in section 84 of this 
chapter; provided, however, that when 
in the aggregate the total loadings upon 
the premiums for the first year of insur- 
ance received by the company in any 
calendar year, calculated according to 
the standards adopted by the company, 
after deducting the payments for medi- 
cal examinations and instructions of 
proposed risks, shall be less than an 
amount equal to 18 per cent of the net 
premiums for such insurance by the 
company’s standards, then the differ- 
ence between such total loadings so re- 
duced and said 18 per cent of the net 
premiums may be used in reduction of 
the charge for medical examinations 
and inspections of proposed risks under 
item (3) above. 

No such corporation shall] make or 
incur any expense or permit any ex- 
pense to be made or incurred upon its 
behalf or under. any agreement with it, 
except actual investment expenses, not 
exceeding one-fourth of 1 per centum of 
the mean invested assets, and also ex- 
cept taxes on real estate and other out- 
lays exclusively in connection with real 
estate, in excess of the aggregate amount 
of the actual leadings upon premiums re- 
ceived in said year calculated according 
to the standards adopted bv the com- 
pany under section 84 of this chapter, 
and the present values of the assumed 
mortality gains hereinbefore mentioned. 

No such corporation, nor any person. 
firm or corporation on its behalf or 
under any agreement with it shall nay 
or allow to any agent, broker or other 
person, firm or corporation for procuring 
an avplication for life insurance, for col- 
lecting anv premium thereon or for any 
other service performed in connection 
therewith anv compensation other than 
that which has been determined in ad- 
vance. All bonuses, prizes and rewards, 
and all increased or additional commis- 
sions or compensation, except increased 
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or additional commissions or compensa- 
tion on renewed business within the 
limitations set forth in this section, are 
prohibited. 

Extension of Renewals. 

No such corporation shall pay commis- 
sions upon renewal premiums received 
upon policies issued after the year 1907 
in excess of 5 per centum of the prem- 
ium annually for 14 years after the first 
year of insurance in the case of endow- 
ment policies providing for less than 20 
annual premiums, nor in excess of 71% 
per centum of the premium annually for 
the first nine years and 5 per centum of 
the premium annually for the next en- 
suing five years in the case of other 
forms of policies; provided that an 
amount found to be equivalent to the 
aggregate amount so payable upon a fair 
commutation approved by the superin- 
tendent of insurance and: based upon 
mortality and lapse rates, may be distri- 
buted through four or more years, but 
not more than two-fifths of such amount 
shall be payable for any one year; pro- 
vided further that in any agency district 
subject to the supervision of a_ local 
salaried representative the renewal com- 
mission payable to agents of such dis- 
trict shall not exceed two-thirds of the 
foregoing rates annually for 14 years, 
subject to commutation as aforesaid; 
and also provided that a fee not exceed- 
ing 3 per centum may be paid for the 
collection of premiums which shall be 
received for any year after the 15th year 
of insurance. 

No such corporation, nor any person, 
firm or corporation on its behalf or 
under any agreement with it, shall make 
any loan or advance to any person, firm 
or corporation soliciting or undertaking 
to solicit applications for insurance with- 
out adequate collateral security, nor 
shall any such loan or advance be made 
upon the security of renewal commis- 
sions, or of other comvensation earned 
or to be earned by the borrower except 
advances against compensation for the 
first year of insurance. 

A foreign life insurance corporation 
which shall not conduct its business 
within the limitations and in accordance 
with the requirements imposed by this 
section upon domestic cornorations shall 
not be vermitted to do business within 
the state. 

This section shall not apply to ex. 


penses made or incurred in the business 
of industrial insurance, nor, except as to 
the limitation of expenses for the first 
year of insurance, and as to compensa- 
tion of loans and advances to agents or 
solicitors, to stock corporations issuing 
and representing themselves as _ issuing 
non-participating policies exclusively. 

This act shall take effect immedi- 
ately. 

Assemblyman Hamn’s Bill. 

Section 1. Section 97 of an act in re- 
lation to insurance corporations, consti- 
tuting chapter 38 of the general laws, 
as amended by Chapter 326 of the laws 
of 1906, is hereby amended so as to read 
as follows: 

Sec. 97. Limitation of Expenses..—No 
domestic life insurance corporation shall 
in any calendar year (after the year 
nineteen hundred and six) expend or be- 
come liable for or permit any person, 
firm or corporation to expend on _ its 
behalf or under any agreement with i* 
(1) for commission on first year’s prem- 
iums (2) for compensation, not paid by 
commission, for services in obtaining 
new insurance exclusive of salaries paid 
in good faith for agency supervision 
elther at the home office or at branch 
offices, (3) for medical examinations and 
inspections of proposed risks, an] (4) 
for advances to agents, exclusive of ad- 
vances against renewal commissions as 
hereinafter permitted, an amount ex- 
ceeding in the aggregate the total (load- 
ings upon the premiums for the first 
year of insurance) excess of the nrem- 
iums for the first year of insurance re- 
ceived in said calendar year over the 
corresponding net premiums (calculated 
on the basis of the American experience 
table of mortality with interest at the 
rate of three and one-half per centum 
per annum, and without regard to sur 
render values) and the present value 
(s) of the assumed mortality gains for 
the first five vears of insurance on the 
nolicies on which the first year’s )yrem- 
ium, or instalment thereof has been 
réceived during said calendar year (as 
ascertained by the select and ultimate 
method of valuation as provided in «ec 
tion 84 of this chapter). Said assumed 
mortality gains being based upon the 
assumption that the rate of mortality for 
the fire insurance year will be fifty per 
centum of the rate shown by the Ameri- 

(Continued on page 5.) 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
1906 - : : 93,563,452 
1907 - - : 102,233,634 


Each year larger than any in the 
previous history of the Company. 


Commenced Business IS58S. 











Signs of the Times 


HE rapid increase in the new business 
of The Northwestern during the period 
of life insurance investigation and 

thereafter shows that The Northwestern 
has never lost the confidence of the public 
and that it is easier than ever to write busi- 
ness for The Northwestern. 

It is capable of easy demonstration that 


The Northwestern is the best Company to 
insure in. 


See The Northwestern's 1908 policy con- 
tract with its Dividend Options. Paid-up 
and Endowment Options, Options of Settle- 
ment and the new Premium Loan feature. 

Issues Partnership and Corporation In- 
surance. : 

For further information or an Agency, 
address 

H. F. NORRIS, 
Superintendent of Agencies. 











A SERIES OF APOLOGIES. 





How the Royal Arcanum Hoodwinked 
Its Members—Sanguine Boasts 
Smothered by Uncertainties. 

Siippings from the official bulletins 
as follows, indicate that the Royal Arca 
num people were pretty sure of thei! 
ground: 

“Each member can now know what 
the annual cost of his protection in the 
Royal Arcanum will be for years to 
come.” Official Circular, July, 1898 

“The rates adopted August Ist, 1896, 
do not increase as you grow older, they 
provide for the increasing cost on ac 
count of increasing age.” Official Cir 
cular, June 1, 1901. 

There came a time, however, when 
they were not so sure, as will be noticed 
by the following series of apolog:es 

“The plan adopted August 1, 1898, 
was a temporary makeshift, and was 
so understood at the time.” Official 
Bulletin July, 1905. 

“Before the present scale of assess 
ment, which took effect August 1, 1898, 
had been two years in operation, it was 
evident that it was operating with 
gross inequity toward the members of 
different ages.” Official Bulletin, June, 
1905. 

“The executive committee has for 
several years realized that sooner or 
later a readjustment of our present 
rates would be required.” Official Re- 
port, May, 1905 

“The annual mortality contributions 
from the individual should equal his 
annual mortality cost This committee 
believes that present conditions exist 
by reason of this principle having been 
so long disregarded.” Executive Com 
mittee’s Report, May, 1905 

“The administrative officers of the 
Royal Arcanum became convinced some 
years ago that the order cannot go into 
its second generation on the 1898 scale 
of rates.” 

“Thousands have joined the crder 
simply with the idea of procuring cheap 
whole life protection, when in reality 
the Supreme Council has been furnish 
ing protection from month to month us 
the assessments of 
paid.” Supreme 
June, 1905 

“The adoption of another temporary 
makeshift, like that of 1898, will bring 
a return in a few years to present con 
ditions, with another change needed.” 

“The assessment plan is all right for 
the first 25 or 30 years, when the bulk 
of the membership is young and fresh 
from medical selection. But it will not 
work successfully when the age-distri 
bution ranges as high as 85 cr 90 when 
the average age is 50 and a very large 


members were 
Secretary Robson 


proportion has passed 60 Official 
Bulletin, July, 1905. 
“The Royal Arcanum’'s vital statis 


tics demonstrate the fact beyond any 
question, that our contingent as well as 
our current liabilities are steadily in- 
creasing.” Executive Committee's Re 
port, May, 1905 

“The Supreme Council has been in 
consistent in its position In April 
1905, the Bulletin, the official organ of 
the Royal Arcanum, stated that the or 
ganization was on a splendid financial 
basis, while at the same time the coun 
cil was engaged in fixing the new rates 
which were adopted in May, 1905, and 
declaring that the order was losing 
ground.” Rev. F. E. Ramesdell, New 
Bedford, Mass., June 20, 1906 

“The new rate for young men (which 
takes effect October 1, 1905) is onlv a 
bait, in time a mighty raise will come 
for them.” Past Grand Vice-Regent 
Victor R. Blehdon 


Life Association News. 

It is announced that L. Walter Sam- 
mis, who assumed editorial charge of 
the Life Association News following 
the retirement of N. H. Weed, will re 
linquish the position following the issu- 
ance of the March number 

It is susnected that the fire which dc 
stroved the handsome barn belonging 
to Cornelius N. Bliss, at Oceanic, N. J.. 
last Thursday, was of incendiary origin. 


ee oe 


2 2 
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TERM INSURANCE, ITS USE AND ABUSE. 


Written by L. Brackett Bishop, 


Down in Kentucky they say there is 
no such thing as “bad whiskey,” but 
that some whiskies are better than 
others and so in regard to term Insur- 


ance, we might say it is not bad insur- 
beneficial 
and the 


the least 


ance, but usually, th 





kind, both for the applicant 
company \ man can get into the 
habit of writing term insurance, and if 
he is not careful, he is likely to acquire 
this habit in hard times. Many agents 
do not write it at all. Those who write 
the smaller policies, $1,000, $2,000 and 
$3,000 very rarely have occasion for 
writing term insurance. They find that 
most applicants for small policies like 
the idea of the straight life, limited 
payment life and endowment policies, 
the policies that make for thrift. 

The insurance investigation and the 


seemingly created a de- 
mand for term insurance, but a great 
deal of the demand has been created 
bv the agents themselves ‘who find it 
an easier matter to write a man a lower 
than a gh rate policy and who 


late panic have 


seek 





the point of least resistance 
Field for the Twister. 
Term policies are certainly not as 
desirable as life or endowment. rhe 


written a large 
compared to 


have 
insurance 


companies that 
volume of term 











the other forms have not fared well 
with it It is not renewing well. The 
ther i have twist 
olicies hemselves 
ade s mission as 
have vy had writ 
er kinds, and I believe an 
unfavorable mortality has been experi 
enced on the term policies by the com 
nies 
I vould have been better for the 
policyholders themselves in most cases 
o have taken life or endowment poli 
cies There are times of course when 
term policies are practically the only 
ones that should be, or can be written, 
vy cases the other policies if 
hem would have been taken 
s had presented the term 
endered attractive by their 
Source of Additional Revenue. 
Few holders of term policies change 
them of their own volition. It is, there 
mportar 
to plan t 
The fir 
deal to ) 

»plicatior S iken, about the 
possibility of changing the poliey to 
another form. For the best interests of 
the nsured the company and_ the 
agents the majority of term policies 
should be changed to other forms. Some 





In some agencies a list of the term 
policies th have been written within 
the past five vears is kept, each month 
on a different sheet. so that every 
month the term poelicies falling due in 
hat month can he noted and an effort 
made to change them Unless there is 
something to revent it an effort 
should be made to change term policies 
each year. The insured should be ay 
roached son three or four weeks be- 
fore the anniversa of the poliev and 
spoken to about the matter, and _ per- 
mission asked to write to the company 
about the cost to change If the anpli- 


cant is not where he. can he seen. but 





for “The Eastern Underwriter.” 


is in some other town a letter should 
be written to him. When the figures 
come back from the company the in- 


sured should be seen or written to and 
an effort made to have him make the 
change at once. It is worth almost as 
much to the agent to change term poli- 


cies as to write new policies of the 
same amount, and much money will be 
made by managers and agents in the 
next few years in changing term poli- 
cies now on the books. 

If the insured has term insurance a 


good opening is given to the agent to 
call and talk to him about changing, 
and in many cases not only the change 
can be made but new insurance can be 
written. 

When to Write Term Policies. 

When a prospective insurant has fra- 
ternal or assessment insurance and is 
thinking of lapsing, the low rate of the 
term policy makes it suitable for such 
cases. 

Term insurance has its proper place, 
but during the past two years it has 
been given undue prominence. Already 
the tide has turned. Some of the most 
representative companies have never 
written it at all. Others have ceased 
to write renewable term and are writ- 
ing convertible term instead. 

Many of the agents on account of the 
hard times of the past year wrote a 
considerable volume of term insurance, 
but now are finding the public prefer 
the life or endowment policies. 

Within a year or two term insurance 
will be written when needed by the in- 
sured, and not so much by the needy 
agents who are afraid to present the 
policies which are the best for the peo- 
ple which in a large majority of cases 
are the well-known, and stable, Ordi- 
nary Life, Limited Payment Life and 
Endowment policies. 

THE VALUE OF TIME. 
In all great industrial enterprises, 
and in all the modern processes of con- 
verting the raw material into the fin- 
ished product, eternal vigilance is ex- 
ercised in reducing waste. 

In the building up of depleted human 
bodies, the successful medical practi- 
tioner is continually engaged in com- 


bating and endeavoring to overcome 
waste. 

The fierce competition of modern 
times is universally recognized and the 
one great factor forever legislated 
against by the business world is waste 

Time is your raw material; if you 


eonsume too 
the finished 
you are wasting your 
Stop the waste. 

Time is your capital—if you 
your time you are squandering 
capital—Stop the waste. 

As a representative of the New Eng- 
land you are conducting a business on 
your own account. You have at your 


disposal all the requisites of the life un- 
} 


much of it in 
product of 


turning out 
your industry 
raw material 


waste 
your 


derwriters’ profession. Any informa 
tion or facts can be secured at short 
notice Your environments are condu- 


cive to expansion. Your time therefore 
is the one element you are called upon 
to contribute to the proposition, and if 
you so order your affairs as to eliminate 


waste from this all important factor, 
you will accomplish what the leading 
financiers of the world have first ac- 


complished 
nence 
Be careful about the odds and ends 
ad 


before attaining preemi- 
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of your time, of the fifteen minutes 
this morning, the half hour this noon, 
and the hour this afternoon, which in 
the course of a week may lose you a 
day. 

After a large stained glass window 
had been constructed for a noble edifice 
across the sea, an artist picked up the 
discarded fragments and made one of 
the most exquisite windows in all Eu- 
rope for another cathedral. So the dif- 


ference between two life underwriters, 
as to success or failure, is sometimes 
only the difference between the odds 


and ends of time which one carelessly 
throws away and another as carefully 
husbands. 

Let us one and all make every hour 
count. 

It will not be many days before the 
close of the first half of the year, and 
some looking ahead should be done to 
ascertain what the probable results will 
be for that period. Are you going to 
show a better record for that time than 
you did last year? 

Don’t wait until the iron’s hot, 

But make it hot by muscle; 


Don’t wait for “Apps” you might have 
got 
Take off your coat and hustle. 
“One step won't take you very far, 
you've got to keep on walking; 
One word won't tell folks what you 
are, you must continue talking; 
One inch won’t make you very tall, 


you've got to keep on growing; 
One interview won't do it all, you’ve 
got to keep a-goin.” 
Glover S. 
New England 
R. I. 


General 
Life, 


Hastings, 
Mutual 


Agent, 
Providence, 





Benefits to Policyholders Increased. 


The annual statement of the Mutual 
Life of New York shows that in bene 
fits to policyholders the company oc 


cupies a high position. 

The company paid to policyholders 
and beneficiaries in death claims, en- 
dowments, etc., $43,959,245; it added to 
net reserves held for policyholders, 
$16,368,679; or a total of funds paid 
and reserved for policies in force of 
$60,327,925. The total amount received 
from policyholders during the year was 
$57,151,052, or $3,176,883 less than the 
previous item. In other words the 
amount paid directly to policyholders 
was 77 per cent. of the amount receiv- 
ed, and the amount paid plus the 
amount reserved was over 105 per cent. 
of the amount received. 

The amount set aside for 
during 1908 is $8,311,002, a 
crease as compared with 
years. 

Its gross earnings from interest, rent- 


dividends 
large in- 
previous 


als, etc., during 1997 aggregated $23, 
103,954 and its gains from loading mor- 
tality, surrenders, etc., $8,760,441—a 


total of $31,864,394. 

‘,ae total expenses for 1907 were $8, 
554,375—a decrease of $2,031,618 

The assets of the Mutual Life are 
$494,177,021 and policy reserve of $420, 
$494,177,021 and—including a net policy 
reserve of  $420,094,742—$446,646,000. 
Had the company taken advantage of 
the book value of its assets, or the 
“average” values provided by the Louis- 
ville meeting of Insurance Commission- 
the admitted would have 
been increased from $13,000,000 to $15.- 
000 000. 


ers, assets 


James D. Davis, of Tionesta, Pa, for 
the past ten years with the Mutual Life 
of New York, has joined the forces of 
the Economic Life under A. F. McDon- 
ald, resident manager at Pittsburg. 





Policyholders’ Mutual Life Insurance Co. 


The favorable publicity the POLICYHOLDERS’ COMPAN 
Organization 
Your Opportunity, Mr. Agent, to share 
tures incorporated in policy contract. 

HOME OFFICE: 


ance agent and public. 


in the success which is assured. 


¢ Y has received makes it no stranger to the insur- 
of General Agencies now going on throughout the State of Pennsylvania. 
Stock privilege and up-to-date fea- 


721 WALNUT STREET, PHILADELPHIA, PA. 


March 12, 1908. 


Union Central 


Life Insurance Co. of Cincinnati 
Established 1867 


Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new i908 poli- 
cies are simple in verbiage and most liberal 
in provisions. THE UNION CENTRAL has 
no investments in stocks or bonds. 


JESSE R. CLARK, E. P, MARSHALL, 


President. Vice-President. 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders, 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing 
ance or Decreasing Cost. 

Payment in Installments or as a 

| Annuity. 


Assur- 


Agents Wanted. 


Address the Company. 


Indianapolis, Ind. 





AM READY to contrac 
with “Producers” \o 
represent an up-to-the- 

hour life company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana. Forty years of suc- 
cess. Higheststanding. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich, 





\gents and others interested 
should read 


“Sample Slices from the Fruit 
of Experience” 


Royal Union Mutual Life 
Insurance Go. 


Des Moines, Iowa 








aseeaa 


March 12, 1908. 


HEADS SECURITY MUTUAL. 





F. W. Jenkins, Vice-President and Gen- 
eral Counsel, Advanced to the 
Presidency. 

Succeeding Charles M. Turner, who 
recently resigned the presidency of the 
Security Mutual Life of Binghamton, 
Frederic W. Jenkins, vice-president and 
veneral counsel of the company has 
been unanimously elected to the posi- 

tion. 

Mr. Jenkins has long been identified 
with the Security Mutual and as its 
general counsel has been closely in 
touch with affairs at the home office. 
The company is well equipped with 
managerial ability to continue its ag- 
eressive course and it is confidently 
expected, by those in charge, that the 
year 1908 will be a banner year. 








Contingency Reserve Law. 





Senator Wemple has introduced a 
bill in the New York Senate to amend 
the insurance law of this State by pro- 
viding that if the net value of the poli- 
cies of a domestic life insurance com- 
pany equals or exceeds $10,000,000, it 
may maintain a contingency reserve 
fund of not to exceed 10 per cent. of 
said net value. ° 

The present law provides for a de- 
crease in maximum contingency reserve 
from 20 per cent. for a policy valuation 
of $100,000, of one-half of 1 per cent. for 
each additional $100,000 of net value up 
to $1,000,900; one-half of 1 per cent. for 
each additional $1,000,000 up to $10,000,- 
000; one-half of 1 per cent. for each ad- 
ditional $2,500,000 up to $20,000,000; 
one-half of 1 per cent. for each addi- 
tional $5,000,000 up to $50,000,000; one- 
half of 1 per cent. for each additional 
$25,000,000 up to $75,000,000; and if the 
net values equal or exceed the last men- 
tioned amount, the contingency reserve 
shall not exceed 5 per cent. thereof 


Companies which withdrew from Wis- 
consin are not “falling over each other” 
in the scramble to file special repoits as 
requested by Commissioner Beedle. 





AMENDING SECTION 97. 


> 


(Continued from Page 3). 
can experience table of mortality, for 
the second insurance year will be 65 per 
centum thereof, for the third insurance 
year 75 per centum thereof, for the 
fourth insurance year 85 per centium 
thereof and for the fifth insurance year 
%5 per centum thereof. 
Expense Limit Defined. 

No such corporation shall make or 
incur any expense or permit any expense 
to ‘be made or incurred upon its behalf 
or under any agreement with it, except 
actual investment expenses (not exceed- 
ing one-fourth of one per centumof mean 
invested assets) and also except taxescn 
real estate and other outlays exclusively 
in connection with real estate, in excess 
of the aggregate amount of the actual 
loadings upon premiums received ia said 
year calculated according to the stan- 
dards adopted by the company under 
section 84 of this chapter, and the pres- 
ent values of the assumed mortality 
gains hereinbefore mentioned. No such 
corporation, nor any person, firm or cor- 
poration on its behalf or under any 
agreement with it shall pay or allow to 
any agent, broker or other person, firm 
or corporation for procuring an applica- 
tion for life insurance, for collecting any 
premium thereon or for any othcr ser- 
vice performed in connection therewith 
any compensation other than that which 
has been determined in advance. (All 
bonuses, prizes and rewards, and ali in- 
creased or additional commissions or 
compensation of any sort based upon the 
volume of any new or renewed business 
or the aggregate of policies written or 
paid for are prohibited. No such cor- 
poration shall pay commissions upon re- 
newal premiums received upon policies 
issued after the year 1906, in excess of 
5 per centum of the premium annually 
for 9 years after the first year of insur- 
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ance in the case of endowment polici 
providing for less than 20 annual prem- 
iums, nor in excess of 7% per centum of 
the premium annually for 9 years in the 
case of other forms of policies; provided 
that an amount found to be equivalent to 
the aggregate amount so payable upon a 
fair commutation approved by the super- 
intendentent of insurance and _ based 
upon mortality and lapse rates, may be 
distributed through 3 or more years, but 
not more than two-fifths of such amount 
shall be payable for any one year; pro- 
vided further that in any agency district 
subject to the supervision of a _ !ocal 
salaried representative the renewal com- 
mission payable to agents of such dis- 
trict shall not exceed two-thirds of the 
foregoing rates annually for 9 years, sub- 
ject to commutation as aforesaid; and 
also provided that a fee not exceeding 
2 per centum may be paid for the collec- 
tion of premiums which shall be re- 
ceived for any year after the 10th year 
of insurance.) No such corporation, nor 
any person, firm or corporation on its 
behalf or under any agreement with it, 
shall make any loan or advance to any 
person, firm or corporation soliciting or 
undertaking to solicit applications for 
insurance without adequate collateral 
security, but this shall not prohibit ad- 
vances made in good faith agains: com- 
pensation for the first year of insurance 
and advances upon the security of re- 
newal commissions up to but not exceed- 
ing one-half of the commuted vaiue of 
such renewal commissions on policies 
upon which the second years premiums 
or parts thereof have been paid, such 
commuted value to be based upon mor- 
tality, lapse and interest rates approved 
by the superintendent of insurance (nor 
shall any such lcan or advance be made 
upon the security of renewal commis- 
sions, or of other compensation earned 
or to be earned by the borrower except 
advances against compensation for the 
first year of insurance). 

A foreign life insurance corporation 
which shall not conduct its business 
within the limitations and in accordance 
with the requirements imposed by ‘his 
section upon domestic corporations shall 
not be permitted to do business within 
tne state. 

This section shall not apply to ex- 
penses made or incurred in the business 
of industrial insurance, nor, except as 
te the limitation of expenses fo: the 
first year of insurance (and as to com- 
pensation of and loans and advances to 
agents or solicitors), to stock corpora 
tions issuing and representing them- 
selves as. issuing non-participating 
policies exclusively 

Section 2. This act shall take effect 
immediately. 





UNDERWRITER. 
es WANTED 
WITH LESS THAN ONE-HALF 


THE NUMBER OF LIFE INSURANCE 
AGENTS IN THE FIELD, THOSE 
NOW IN THE BUSINESS AND NEW 
MEN, HAVE GREATER OPPORTUNI- 
TIES THAN EVER BEFORE TO BE- 
COME POSSESSED OF A LARGE AN.- 
NUAL INCOME FOR LIFE. THE LIFE 
INSURANCE BUSINESS FOR AMBI- 


TIOUS, PROGRESSIVE MEN WAS 
NEVER MORE ENCOURAGING. A 
LARGE, WELL-KNOWN COMPANY 


WANTS AN INTERVIEW WITH MEN 
POSSESSED OF TACT, ABILITY AND 
ENERGY. ADDRESS, “AMBITIOUS,” 
EASTERN UNDERWRITER OFFICE. 


TWO WELL-KNOWN LIFE INSUR- 
ANCE SUPERVISORS FOR’ THE 
WESTERN FIELD; MEN OF HIGH 
CHARACTER WHO FULLY UNDER- 
STAND WHAT WILL BE EXPECTED 
OF THEM AND WHO ARE IN A POSI- 
TION TO EARN $5,000 TO $6,000 SAL- 
ARY PER ANNUM AND EXPENSES; 
TO ADDRESS IN STRICT CON- 
FIDENCE, GIVING EXPERIENCE 
AND REFERENCES. “SUPERVISOR,” 
EASTERN UNDERWRITER OFFICE 


A POSITION AS GENERAL AGENT, 
INSTRUCTOR OF AGENTS OR ANY 
POSITION WHERE THE SERVICES 
OF A MAN OF LONG EXPERIENCE IN 
BOTH THE INDUSTRIAL AND ORDI- 
NARY, CAN BE UTILIZED. REFER- 
ENCE AS TO CHARACTER AND ABIL- 
ITY FURNISHED. ADDRESS “EXPE. 
RIENCE,” EASTERN UNDERWRITER 
OFFICE. 


Stock Salesman:—One who can sell 
life insurance company stock for a com- 
pany that has just increased its capital. 
Good bonus paid on each share sold. 
After stock is placed, if the man has 
made good, the appointment of superin- 
tendent of agents is open to him. Ad- 
dress “B” care Eastern Underwriter. 


Life insurance managers for the fol- 
lowing cities: Scranton, Allentown, 
Easton and Wilkes-Barre, Pa., Buffalo, 
Rochester, Syracuse and Albany, N. Y. 
We have up-to-date contracts, the very 
best non-participating policy and are 
prepared to make very generous con- 
tracts with representative parties. Ad- 
dress in confidence, “R. E. W.,” Eastern 
Underwriter Office. 


TATE Mutual Lite 


Assurance Company 


Wercester, Mass, 








Incorporated 1844, 





Financial Statement, Jan. 1, 1907 


ROOOEE . cccccssccdvenes $29,138,063.19 
LIMRIBMOS .nccccccccess 26,318,347.00 
BURPUAIE wncccceved $2,819,715.19 





A. G. BULLOCK, President. 
H. M. WITTER, Seeretary. 
Burton H. Wright, Supt. of Agencies, 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Jame W. Hull, Presiden 
J. M. Lee Actual 
Theo. L, Allen, Secretar) 
Robt. H. Davenport, Asst. Sec 


This Company, with its more than fifty years oi 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent 





For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 


DYER & FOSS, GENERAL AGENTS 
















men who are experienced i 


ILLINOIS LIFE 
INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic 


ter, the business of life insurance. 


& 


n, or who would like to en- 





EUREKA 


Home Office, Richmond, Va. 


LIFE INSURANCE 


———=> COMPANY 


Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive Compaay 


Liberal and up-to-date Ordinary 
tespondence with personal writers 
Addre7a. 


and Industrial Policies 
solicited. 


issued. Cor 


PENN SQUARE BUILDING, PHILA DELPHIA, PA, 


WANTED 


BY 


om? 

“Miudialllan 
ae 
INSURANCE COMPANY 

Live, energetic men, for 
some excellent territory, Ex- 
clusive and liberal contracts 
will be made with the proper 
parties, 

The Armstrong Committee 
foundn» questionable methods 
in The Manhattan Life Insur- 
ance Company. Address 

W. B. LANE, Vice-President 

66 Broadway, New York 











MEN WHO CAN 
meet the first 
ae requirement will 
find the other 
two promptly 
Pray = supplied by the 
00 UNION 
* MUTUAL, 
Territory Policies recently 
To Sell changed to —_ 
ply with revise 
Plain laws. Every- 
Policies thing up to the 
times. 








UNION MUTUAL LIFE INSURANCE CO., 


PORTLAND, MAINE, 
»FRED. E. RICHABDS, President. 
Epson D. ScoFIELD, Supt., 

180 Brondway, New York City, 
THORNTCN CHASE, ~ 
84 Adams &t., Chicago, Ill 


Write 
either 
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FUTURE OF LIFE INSURANCE. 





(Continued from page 2.) 


of all women who are not wage earners, 

we have: 

Total value of 
tive lives 

Insured for 

Percentage otf 


produc- 
$261,728,284,914 
12,597,391,738 


Re cane eee 4.84 
Of the 116 billions of 

property in the U. S. 

the combustible does 

ar eae $55,000,000,000 
Total fire insurance Car- 

SE id cuctamep es <aes 15,000,000,000 
Percentage of value in 

DE nap adowrnedaaen 82% 

All lives must terminate with an ir- 
reparable loss, while most property will 
never burn; or if it does, the loss is 


often not wholly irreparable. The annu- 
al average probability of dying is about 
eight times the probability of the annual 


average fire loss. It is improbable that 
the value of any given property will be 
destroyed. It is certain that the value 


of every life will. Yet the foregoing fig- 
ures demonstrate that the improbable 
contingency of loss by fire is seventeen 
times as well covered as the certain loss 
by death. Also in other insurance the 
money is gone if the loss does not occur, 
while life insurance is really insured 
savings—savings for old age as well as 
in the event of death—and on an Equita- 
ble policy, at least a large portion of the 
money is returned if the death does not 
occur. 
Inadequate Insurance Carried. 

It would be absurd to insure property 

to the extent of less than one year’s in- 


come. 
Yet the incomes of the 29- 
285,922 wage earners at 


$500 per annum are......$14,642,961,000 
And the total amount of 
insurance carried is..... 
Being but 14 per cent. 
than a single year’s 
income of the wage earn- 
ers of the country. 

The life insurance pre- 
milums paid AFG. ...0.600 


12,597,391,738 


less 


479,104,694 








And the percentage of 

premium receipts to 

a ee er 3.27% 
Many persons spend 25 per cent. of 

their incomes for life insurance. Ten 

per cent is a very moderate amount to 

lay by for this purpose. Yet the people 

of the United States pay but 3.27 per 


cent. of one year’s income for life in- 


surance, certainly a most inadequate 
amount for such an all-important pur- 
pose 

Again, the total amount of life in- 





surance being paid each year adequate 
to replace the annual losses by death? 
Of the 1,140,000 deaths in, 


1906 those of wage earners 
ORO bi cov ttb pole beeen ee 400,000 
Whose lives were worth. $3,574,800,000 
Their anual earnings at 
$500 each were.......... 200,000,000 


And the death claims paid 
in the U. S 
Showing the percentage 
of death claims paid to 
but a single year’s incom 
And the percentage of 
death claims paid to value 
See Sh vnc eeakinene 

Contr with this ut- 
insufficient indemni- 
replace the irrep- 
and certain loss 
the annual prop 
fire averages 
fire in- 


are 


153,028,880 





ted 
terly 
tv to 
arable 
of life, 
erty loss by 
To cover which 
surance premiums 
paid amounting 
The average annual fire 

losses paid are........ : 125,000,000 
Showing a percentage of 
indemnity paid to loss of 
13 per cent. of 
death covered by 
ance as compared 
62.5 per cent. of loss 


200 000 000 


300 000,000 


42.54 
loss by 
insur- 
with 
by 


fire! 


Pertinent Comparisons. 
The wealth ofthe U.S 
per capita is........-- $ 


1,310.11 


THE EASTERN 
The amount of lile in- 
surance carried per 
a eS ree 150.00 
The amount of sav- 
ings deposits per 
Gepeositer is......%... 429.64 
The amount of life in- 
surance asse.s per 


Pee eee 123.76 
The total annual man- 

ufactured products of 

v. &. 
The total life 
ance carried 
less than one 
output of our 
factories. 

The increase of sav- 
ings ‘bank deposits in 
fe ere 
being nearly one-half 
the total amount paid 
for life insurance pre- 
miums, which are not 
only savings but in- 
sured savings. 

The amount of money 
deposited in our sav- 
ings banks is greater 
by nearly $600,000,000 
than the assets of our 
life insurance compa- 
nies. 


14,802,147,087.00 
insur- 
| Bee 
year's 
manu- 


12,597,991,738.00 


207,941,747. 


Interest alone at 314% 

on the total bank de- 

posits of the U. S.— 
$15,124,388,153—would 
529,352,585.00 
$50,247,891 
the total 
ums paid for 
surance. 

The mortgaged indebtedness alone of 
the United States, excluding corporat: 
mortgaged indebtedness of railroads. 
ete., is $10,314,419,000, almost as much 
as the total life insurance in force. The 


more 
premi- 
life in- 


indebtedness due banks and trust com- 
panies is $8,973,843,917. Our most con 
servative business men make it a rule 
to carry enough life insurance to cover 
their debts. Yet how inadeauate an 
amount of life insurance would one 
leave, if it paid only his indebtedness. 
Insurance for enough to cover only 
the shrinkage in one’s assets, if death 


compelled their disposal during such a 


critical period as we are now passing 
through, is certainly little enough, be 
cause that would still not provide for 
the loss of future earnings. 
- . 
How Money is Spent. 
Let us consider the amounts that the 


American people pay for other things. 
particularly their relative values and 
importance compared to life insurance, 
which provides for one’s wife and chil 
dren in the event of death, or for one’s 
helpless old age. Out of an aggregate 
income of $14,642,961,000, the people of 
the United States spend annually for 
Thanksgiving turkeys 14,000,000 
Ladies’ kid gloves ........ 25,000,069 
Chewing gum 36,000,000 
Equitable life insurance 46,569,924 
NE cae hac mace eee ke alae 72,000,000 
Governmental appropria- 

tions for charity 


$1,421,635! 








Diamonds and other pre- 

er 95,000,000 
RNEEO: kv is esavasnen 100,000,050 
RN pts aaah Teens. 160,000,000 
Army and navy .......... 207,000,000 
Pare MIOUIORCE 2.0 .:cccerces 300,000,000 
NE foic-a'-9.p 0h arose oraceunile 300,000 000 
ey 399,688,910 
BOROO 5c cdsesvabeucaws 150,000,000 
Ease TIGUFRRCE ...ccccccccs 179,104,694 
Building and loan associa- 

 nacdaeneh anes ana de 494,286,996 
Taxes for Federal govern- 

SN: Seceaneun nae mae 1,154 
Beer ST a 852,974,955 
Alcoholic drinks of all 


kinds including beer.... 1,450,855,448 
Taxes for all sources ..... 1, 

What Life Insurance Would Prevent. 

Is the amount paid by Americans for 
life insurance beyond what our prosper- 
ous people can afford to, and should pay, 
when its relative impertance is consider- 
ed; when repeated and most careful in- 
vestigations show that 85.6 per cent. of 


wRKo 


e OK 
(62,849,016 
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the adults who die leave nothing, 90.1 
per cent. less than $1,000—practically 
no provision for a family—and but 3 per 
cent. $10,000 or over; and when the con- 
dition of most stricken homes at the 
death of the provider is considered, as 
well as the importance to individual and 
state of leaving widow and orphans pro- 
vided with at least enough to equip them 
for the struggle of life, difficult at best? 
How much now expended for other 
things could, without affecting health or 
happiness, be added to the amount to 
provide for widows and orphans of the 
hour of greatest need? What money 
now spent to relieve poverty, sickness 
and crime, often caused by bodies weak- 
ened for the struggle because improper- 
ly provided fer, would be made unneces- 
sary if these terrible conditions were 
prevented by better provision with life 
insurance? In one almshouse, out of 
1,133 inmates but three had been left 
life insurance. How many children now 
uneducated, compelled early in life to 
work, without the necessary physical, 
mental or financial equipment, would be 
better prepared for the struggle for life, 
would become better citizens, fathers 
and mothers, if more money were spent 
for life insurance? Man differs from the 
lower animals in taking longer and bet- 
ter care of his young. Civilized man dif 
fers from the savage in taking thought 
for the morrow and making present 
sacrifices for the future; also because, 
by the exercise of reason, judgment and 
will, he expends in proportion to real 
needs instead of being thoughtlessly in- 
fluenced by appetite or disregard of the 
future. 
A Civilizing Influence. 

In a comparatively short time life in- 
surance has become a mighty force and 
a permanent institution. It will play a 
tremendous part in future civilization 
and among financial institutions. What 
a permanent civilizing infiuence will it 
have! What bounds can be set to its 
great scientifically socialistic work fur 
the betterment of mankind, for the up- 
lifting of the individual in working all 
for one and one for all? Is it not hasten- 
ng the “federation of the world,” bind- 
together civilized society for the 
hysical, mental and even moral uplift- 
1g of the race? Certainly “American 
insurance will live to bless our 
people as long as American civilization 
lasts, and will endure and grow as long 
as civilized man, while living, takes fore- 
thought of the event of death.” 

NO LIABILITY BUSINESS. 
Equitable Life Has Not Considered Tak- 
ing Up Branch—State Law 
Would Prohibit It. 

Rumors have been prevalent for sev- 
eral weeks that the Equitable Life of 
New York proposed taking up casualty 
lines, particularly the liability branch. 
In answer to a query as to the poss:.- 
bility of such a move, an officer of the 
society said to a representative of The 
Eastern Underwriter that the idea was 
too absurd to even discuss. He said 
that the law would not permit the soci- 
ety to transact such business, even if 
desired, but that the question had not 

been considered in any manner. 

Another phase has been mentioned, 
namely, that parties connected with 
the Equitable propose the organization 
of a new company for the transacticn 
of casualty insurance, and that while 
separate and distinct the two institu- 
tions could be operated along mutually 
advantageous lines. 


An Interesting Convention. 

The 19th annual convention of the 
Pittsburg Agency of the Equitable Life 
Edward A. Woods, manager, was held 
on Monday of this week. There were 
present from the home office: Presi- 
dent, Paul Morton; vice-president, Geo 
T. Wilson, and supervisor of agents, H. 
L. Rosenfeld. C. C. Carlisle, formerly 


in charge of the Australian branch of 
the society was also present. 

The meeting was one of the most. 
interesting and helpful ever held by 


the agency. 
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PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 


The Agent's Company. 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
x 


The most successful company 
in the world for its age. 


Cost and Protection 
Guaranteed. 

Every poticy issigned by the 
Insurance Commissioner and 
secured by a deposit of its 
full cash value with the 
State, 


Write for Information. 





AMERICAN CENTRAL 


Life Insurance Co. 


Indianapolis, Indiana. 


ME. Gchoviewewaan amos $1,800,000 
surplus security to policy- 
holders ..... aida alackcéecaah a 425,009 
Insurance in force........ 21,000,000 
Liberal contracts for agents in 


Pennsylvania, Ohio, Indiana, Il\linois, 
Michigan, Missouri, Texas, Kansas, 
Arkansas, Tennessee and Alabama. 


Write today for information. 





The Call Of 
Modern Times 


in life insurance is for a Fixed Low 
Rate, a Clear Liberal Contract and 
Perfect Security. 


ESTIMATES ELIM!NATED 
DIVIDENDS DISCONTINUED 
EVERYTHING GUARANTEED 
in the Massachusetts 
(**Non-Participating’”’ ) 
only by 
The Columbian National 
Life Insurance Company 
176 Federal Street, Boston, Mass. 
WRITE FOR TERRITORY AND TERMS 
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AN ENVIABLE RECORD. 


Some Accomplishments of Superin- 
tendent L. F. Miller, of the Prudential. 


Landes F. Miller, superintendent of 
Allentown District No. 1 and the man 
who for two years headed with his dis- 
trict all the districts of the Prudential 
Company in the world in the amount of 
insurance business done, on the 5th 
wound up a decade of work in Allentown 
as superintendent and at Antlers Home 
tendered a banquet to the members of 
his staff, a number of business and per- 
sonal friends, the press of the city and a 
group of insurance men known all over 
the Prudential world. The principal 
addresses were made by George W. 
Gore, supervisor, sent from the home 
office of the company in Newark as 


the representative of the company 
at this event; Joseph Atkinson, the 
editor of the Prudenial Weekly Rec- 


ord, and Judge Frank M. Trexler of this 
city. Mr. Gore showed that a corpora- 
tion, even if it never forgives, also never 
forgets, and he read the record of Mr. 
Miller, compiled from the company’s 
records showing that in his ten years he 
had had written in this district industrial 
insurance which to-day brings in an in- 
come of $160,000 annually to the com- 
pany and ordinary insurance bringing in 
an income of over $70,000 per year. The 
face value of the policies in force 
amounts to millions. From his tutelage 
have graduated six superintendents. In 
the years 1905 and 1908 he led the whole 
Prudential world, in 1904 he was fourth 
and in 1907 he was fourteenth out of 
nearly three hundred superintendents. 
He drew the picture of these three hun- 
dred superintendents standing in a row 
and Mr. Miller standing away up near 
the top, and sometimes at the top ol 
them all. 

Mr. Atkinson delivered a humorous 
talk that was the background for some 
very valuable lessons in insurance. 


John Neill, superintendent of Norristown 


district, told how the company paid ihe 
claims of the Boyertown victims on 
sight, without question as to the re- 
covery of the bodies. He worked his 
hearers up t o a high pitch and then said 
“That is the way the Prudential does 


business. It does not quibble on 
technicalities. There is no wait or hesi- 
tation. It is here to pay claims and 


will do it at once.” Other speakers were: 
Sanford Painter, of Easton; Henry 
Adamson, E. J. Rohrbach, Charles Fen- 
stermaker, Dr. H. H. Herbst, Charles 
Leh, S. Newhard, Superintendent 
Quinlan, of Pottsville; James A. Rinck, 
F. A. Diehl, Frank M. Keck, Harry E. 
Ruhe, C. M. Barnes and Dr. H. Y. Riegel. 
The oldest agent in service present was 
Assistant Ziegler, who has been with the 
company twenty-five years. 


Prudential on the Coast. 


In opening up its industrial branch on 
the Pacific Coast, the Prudential is se- 
lecting men who have demonstrated 
their ability and loyalty to plant the 
flag of progress and expansion for it 
Frederick J. Johnson, superintendent of 
Baltimore No. 1, will have charge of the 
important post at San Francisco, leav- 
ing next week to take up his new duties 
Mr. Johnson has been in the service of 
the company for many years. At Buf- 
falo, Dover, Del., and Baltimore, he has 
been highly successful, injecting origi- 
nal ideas into his work and maintaining 
a high standard of enthusiasm and sys- 
tematic effort among his staff. With 
such standard bearers the future of the 
Prudential on the coast may easily be 
predicted. 





Superintendent John Haut of the Met- 
ropolitan Dearborn-Chicago district, 
feels much encouraged at the manner 





in which the members of his staff are 
entering into the heat of battle. Every 
man wants to do his share, so that the 
few drones that were on the staff have 
quit and in their places good reliable 
producers have been secured. Dearborn 
is out for prizes. 

The Ladder of Fame men of the Life 
Insurance Company of Virginia for the 
week ending February 24th, 1908, are: 
Warren, Atlanta, $4.85; Brechtel, New 
Orleans 3, $4; Vaz, New Orleans 3, 
3.50; McDonald, Spartanburg, $3.35; 
Lightfoot, Columbus, 3.30; Huffines, 
Greenburg, 3.30; Watson, Concord, 
$3.15; Blanton, Union, $3.10; Riggs, 
Columbia, $3.05; Bailey, Raleigh, $2.85. 


Are your “back-calls” balanced up? 
Did you revise them to-day? Look well 
to the back-calls, they are your capital, 
your stock in trade, and should realize 
a handsome income for every agent 
who is ambitious and wants promotion. 


White Banner list of the Colonial to 


and including February 24: Norris- 
town, G. W. Fenimore; Yonkers, G. A. 
Spohr; Long Branch, J. F. Condon; 
York, D. M. Hunter; Easton, W. AIl- 


britton; Jersey City, W. L. Griffin; Bay- 
onne, S. Zelniker; Newburgh, J. G. 
Walsh; Middletown, R. Galloway; Har 
tisburg, E. W. Cramer. 
A model, successfully conducted in 
dustrial district is one that every super- 
intendent is proud of, but do all super- 
intendents realize that their district is 
about what they themselves make it? 
Superintendent George P. B. Clarke, of 
the New York 4 district of the John 
Hancock, has a model and successful 
district, because he is a capable handler 
of men, and his personality 
every member of the staff. 


permeates 





“Buffalo No. 1 district of the Pruden- 
tial is coming along at a nice clip,” says 
Assistant Superintendent George A. 
Burnap. Assistants J. E. Karnes and 
E. A. Harrison lead in industrial and 
ordinary respectively. Agents W. J. 
Vonives and R. J. McClelland head the 
lists. The boys are all very enthusi- 
astic and have promised Superintendent 
W. H. Joyce to place No. 1 at the top 
in both branches for 1908. 
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With his old-time vigor Superintend- 
ent P. J. Kraus of the Chicago-North, 
Metropolitan district applies methods 
with his staff that would not be under- 
stood or appreciated by any other su- 
perintendent. To Superintendent Kraus 
it’s always the individual, not the staff, 
who is at fault, and it is to the individ- 
ual alone that he appeals. Past records 
show how very successful this plan has 
been. 

That Miss Nellie F. Kelleher, now 
cashier of the Hoboken, N. J., district 
of the Prudential, could give points to 
a good many industrial agents is a fact 


When Miss Kelleher resigned her 
agency in that district, in the finalling 


week, on a debit of $70.15 she collected 
$304.98, making an advance payment on 
the account of $234.83. We congratu 
late the young lady. 


Superintendent Bernard J. Lynn, who 
for many years has been in the employ 
of the Metropolitan, and who did so 
much to make the Jersey City, N. J., 
district what it is to-day, died a few 
days ago. His successor has not yet 
been announced. 

The Washington district of the Pru 
dential, Superintendent George S. Wain- 
wright, has not been making any phe 
nomenal increases so far this year. 
Superintendent Wainwright, however, 
states that: “Unless I am very much 
mistaken the Washington district will 
be heard from at no late date, the gen- 


eral business conditions having much 
improved.” 
Assistant Errickson of the 


Millville, 
N. J., district of the Colonial, writes: “I 
have been working on a canvassing plan 
for the last week which has proved very 
successful, and thinking perhaps it 
would interest others in the field I sub 
mit the same. It 


occurred to me inas- 
much as Agent Eilenberg had been in 
the company’s service four vears it 
would be a good way to celebrate his 
anniversary by writing an application 
in each family where he collected. After 
making Mr. Filenberg acquainted with 
the scheme we started out Monday 
morning, working it for about two days 
and covering one-half of his debit. The 
result was we wrote 61 applications 
We shall try to work the balance of the 
debit this week on the same lines 
This shows the benefit of having an 
agent a long time in the service and 


giving the ‘square deal’ to the people.” 








Have You a Connection With a 


Desirable Accident and Health Company? 
IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 
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Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders, 
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LOUIS H, 
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OUR NEW SALARY AND COMMISSION CONTRACT 
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THE UNION LIFE ASSURANCE COMPANY 
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METROPOLITAN 


Life Insurance Co. 
(Incorporated by the State of New York) 


«The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED, 


Any honest, capable and 
Ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 


industri- 
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Field.’ 


the Men in the 
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CONTRIBUTORY INCENDIARISM 


It is not a pleasant thing When disas- 


ter occurs to try and fix the blame on 























some particular individual While a 
person may be responsible in 
lv every instance, it is the result of al 
error in judgment rather tha \ ul 
nten 

rhe aged captain of the ill-fated ex 
cursion steamer General Slocum was 1 
cently taken to Sing Sing to serve out 
a sentence in sed upon him as being 
argely responsible for one of the worst 
disasters whicl his country has expe 
rienced \ petition has been signed by 
some ) and sympatl s in an 
effort to secure his release Certainly 
those who sympathize with no 
confined to the signers of thi on 
The ju vhich convicted him and the 

dge who pronounced le sentence no 
doub i ing ¢ regre n being 
omy é e pe mance 0 lly to 
rende I dic pronoun he 
penalty S ] i question of how 

leniency ¢ re own indling 

n ers ¢ his nature 

The bove however, is in dealing 
\ } ersol esponsibil O! neg 
gence One Frank E. Pe ns, W! g 
o the New Yor Times re f » the 
Collinwocd choolhouse disaste n 
which 174 « drer d \ eachers 
oO thei es, ( s attention to what 

ermed “cont 1 negligence ol 
necendia S He iVvs 

When the North Collinwoo I t 
has exposed the causes of the rapid 
pread of the flames there seems little 
doubt that one of two causes is likely 
to be among those bearing great respon 
sibility—first, a wooden floor construc 
tion above a iurnace room; second, a 
closet under the staircase of a non-fire 


Neither of these faults 


properly 





proof b 


should exist in a communit 


governed, and In most large cities bOotLn 
are expressly forbidden by law In 
man d ct hese nd milat 
de ( oO x chiefly o1 iC I oO 
the lac oO inds necessar or flreprool 
con ti n \ on-fire or chool, 
like the one in question, would cost 
t z pe c I oO ) ‘ cel ‘ 
an a fireproof building, and the temy 
tation to economize is great That the 
architect ind builders of the North 
Collinwood chool conformed to the 
laws ; not doubted Probably they 


were required by the town to erect the 
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school as it was built and are blame- 
less 

Here may be an instance where eco- 
nomy was instrumental in creating a 
death trap which 
such as to startle the entire civilized 


produced a disaster 
world. From every quarter of the globe 
come assurances that such 
a disaster could not happen there. 
Whether this assumed security is real 


nearly hav 


does not enter into considera- 
The question of a remedy is of 
paramount interest. On this phase of 


the subject Mr. Perkins says: 


or not 
tion. 


Such disasters are possible, then, un 
til proper building laws shall be enact- 
ed by State legisiators. Towns suffer- 
ing from lack of funds cannot be expect- 
ed to enforce these laws, and a rigid 
State inspection is essential. In spite 
of the plea of poverty, towns must be 
forced to build properly, and it is doubt- 
ful if they will voluntarily do so with- 
out rigid State inspection. 

This calls attention to the work ot 
the National Board of Fire Underwrit 
ers, through its Building Committee, to 
secure the adoption of a model building 
code throughout the United States, or 
where impossible to take up the ques- 
tion in its entirety, urgent restrictive 
Chairman 
shown 


measures are enumerated. 


Charles G. Smith has tireless 
persistence in his work along this line, 
and if municipalities could be impressed 
with the extent of responsibility in a 


contributory manner for disasters oc- 


curring, more would be accomplished. 


THOUGHTS FOR SOLICITORS. 
Elsewhere in this 


Edward A. 


of the Pittsburg 


issue appears an 
Woods, manager 
Agency of the 


irticle by 
Equita- 
entitled 


ble Life, 


‘The Future of Life 
Insurance,” which may be read with 
field While in 


some parts Mr. Woods applies his reas- 


profit by every man 
oning to his own company, it is applica- 
le to all the sterling institutions now 
conducting business 

The life insurance solicitor must be 
resourceful He must be a student of 
human nature and of conditions affect- 
ing business _ life The marvelous 
srowth and development of life insur- 
ance is a splendid weapon in the hands 
of an agent who knows how to use it. 
\ biblical paragraph 
fulfilled to an 
And I, if I be 
nen unto me.” Just as the virtues of 
the life 


power over the human mind and heart, 


Which has been 


amazing degree says: 


lifted up, will draw all 
referred to wield a magnetic 
so the superior benefits of life insur- 
ance appeal to the average man as no 
other business proposition which can be 
presented The great trouble lies in 
the fact that too many solicitors forget 
to exhibit the grandeur of the article 
presented No one doubts the wisdom 
cf possessing a good savings account, 
it note the comparative growth of the 
bank and life 
ented by Mr. Wood 


evidence could be given of the universal 


ivings insurance as pre- 


No more striking 
popularity of life insurance 

\nother feature covered is that of the 
productive value of a life and the aver- 
insurance which should be car- 


ried to afford adequate protection. The 


age life 


financial loss in property destroyed by 
fire is guarded against by every sensi- 
ble business man, and yet a property 
is only valuable to the extent of the rev 
enue it produces or 


earns. This in a 
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large measure determines the relative 
value of property. 

The same is true of a life. In a suit 
for damages due to the loss of a life, 
considered are 


two important factors 


the earning capacity and the expect- 
ancy of life. The certainty of death 
and the uncertainty as to the time when 
it will occur makes life insurance indis- 
pensable, but few will recognize the 
fact until it is clearly and intelligently 
presented by the solicitor. 

Mr. Woods also statistics 
showing how money is expended in this 
country. 


presents 


Fabulous sums are spent in 
Savings which would be of 
the most trivial nature when compared 
with expenditures 


luxuries. 
would furnish the 

materially 
the volume of life insurance—an essen- 


wherewith to increase very 


tial to the protection of home, 
and old age 


business 


now carried. 


LIFE ASSOCIATION. 


While having no desire to invite or 
encourage pessimism among life under- 
writers, it is a fact that the affairs of 
the National Association of Life Under- 
writers are not as glowingly bright and 
hopeful as they were wont to be in days 
of old. 

The chairman of the executive com- 
mittee, Chas. W. Scovel, is authority for 
the statement tl 


at funds for expansion 
are not forthcoming, and President Ed- 
wards recently addressed the associa- 
tion relative to inadequate support of 
the national organ, the Life 
News. 

This would seem to indicate a lack of 
interest 


Association 


As a rule people will contrib- 
ute money toward the things 
which appeal to them. It is an open 
secret that 


support of 
there is considerable dis- 
pleasure with the way things have been 
going in the National Association. Many 
of the old timers who found it to be a 
part and parcel of their lives are luké 
warm when discussing the association, 
and others have practically severed 
connection. 

It would seem imperative that an ef- 
fort be made to ascertain how the asgsso- 
ciation can be made of real value to the 
agent in the field. This is the only rock 
upon which it can survive and prosper 
That there is great need for the Asso- 
ciation is undeniable 

It is to be hoped that the mid-year 
meeting of the 


executive committee 


may furnish a solution to the problem. 


‘AS a man, when I was first 
looking forward to the obligations of 
manhood and the duties of fatherhood, 
I realized that there was only one way 
in which a poor man without capital 
could protect his family from the vicis 
situdes of fortune and make proper se 
curity against the dav which must come 
to us all, and that was through life in 
surance.”—Governor Hughes of N¢ 
York. 


young 


Ww 


Self-denial is one of the 
tues. And vet there ars 
women who in a pinch wil! 
their weekly industrial insurance pre 
mium rather than practice the little self 
denial demanded to give up a trip to the 
theatre or a drink of whiskey. The rule 
of highest duty demands that life insur 
ance should be the last thing surrend- 
ered, because it will be our lasi gift to 
those we love.—Virginian. 


greatest vir- 
men and 
sacrifice 


March 12, 1908. 


PROHIBITS REBATING. 
G. F. Seward, President of Fidelity and 
Casualty Comments on Bill Before 
Massachusetts Legislature. 





“This bill provides that no insurance 
company, other than life, and no agent, 
sub-agent, or broker shall offer, pay, ol! 
allow any rebate or any special favor 
or advantage in dividends or other bene- 
fits, or any valuable consideration 01 
inducement not specified in the policy, 
yr give, purchase, or offer to give, sell, 
or purcnase as an inducement to insur 


ance any stock, bond, vr other security 
Also that no person shall receive or ac- 
company, agent, sub 


cept trom any 


agent, or broker any such rebate, etc. 
The penalty for violation is $209. 

“We there is no 
reason why any such bill as this should 


submit that good 
be passed. The whole subject of the 
premium to be charged for a policy, the 
commission to be paid to agents or 
brokers, and the arrangement that such 
agents or brokers may see fit to make 
policy-holder, is one that 
parties. They 
to make what 


with the 
should be left to the 
should have the powe! 
ever terms they see fit to make among 
themselves. The state does not attempt 
to regulate the premium that shall be 
charged by the company, nor the com- 
a 
mission that shall be paid by the com- 
pany to the agent or broker. Why, 
tnen, should the state undertake to regu- 
late the contractual relations that may 
exist between the broker or agent and 
the policy-holder? If a broker or agent 
sees fit to pay or allow to the policy- 
holder a part of his commission, that 
is clearly his business, and no one can 
have any interest in it except the par 
ties. The policy-holder, on the other 
hand, should have the right to get his 
nsurance at the 
It is quite natural that if a person has 
a large amount of insurance to place, 
his broker will be content with a smaller 
commission than if he has a small 
amount of insurance to place. The 
broker can afford to do the work more 
cheaply than he otherwise could 

“A further objection is that the law 
would not effect the end in view. If 
passed it will be a dead letter from the 
start. There will be no object for any 
receiver or giver of a rebate to report 
it. It would be only another case of a 
law inconsiderately passed and as in- 
considerately disregarded. 

“It would nevertheless hamper honest 
managers. They will not wish to per- 
mit people doing business with them to 
violate law. Dishonest managers won't 
care. And so there will be set up 
against honest managers a discrimina 
tion that will be serious in its results. 

“If the legislature is really desirous 
of preventing rebates, the best way 
would be to limit commissions so that 
there would be nothing to make rebates 
out of. But this course too would be 
open to many objections. In 
fact the issues involved are not such as 
can properly be dealt with by legisla- 
tion. The law of supply and demand 
should be left to work out normal re- 
sults. 

“We believe that the bill should not 
receive the favor of the legislature.” 


lowest possible rate. 


serious 


Upon the ground of contributory 
negligence James E. Williams lost his 
suit of $5,000 damages, brought against 
the Stephen H. Condict estate of 
Newark, N. J., recently. Williams fell 
down an open elevator shaft in a build 
ing owned by the Condict estate, and 
he attempted to recover damages for in- 
juries sustained. 


Where there is no life insurance there 
is no safety, no security against dire 


trouble, no protection against grave pos- 
Record. 


sibilities. 
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FIRE INSURANCE DEPARTMENT 


ASKED TQ NAME RATES. 


WORRIED ABOUT THE LINE. 


Brokers Controlling New York City 
Railway Risk, Propound Three In- 
quiries to Insurance Companies. 





Within the past day or two a repre- 
entative for R. C. Rathbone & Son, 
rokers controlling the New York City 
Railway line, propounded to all reputa- 
je fire insurance companies represent 
ed here, the following questions: 

1.—At what rate would you consider 

line on the general schedule of the 
New York City Railway Company? 

2—At what rates would you consider 
pecific lines at specific locations? 

3.—What lines will you accept under 
either of the above propositions? 

The “traditions of the Rathbone office 
forbidding the giving out of information 
iffecting the business of its clients,” it 
s impossible to ascertain from the bro 
ers the nature of the responses to the 
ibove queries. That they are not of a 
consoling nature may easily be surmis 
ed in view of the disastrous record of 
he risk. It is street talk that whereas 
he average rate on the schedule is one 
ind a third per cent., such companies 
is care to take flyers upon it again are 
isking as high as five per cent., and are 
not over anxious for the business even 

that figure. 

That London Lloyds was badly hit in 
he last fire is but a proper return for 
he action of its underwriters in accept 
ng a large slice of the schedule after 
! ng faithfully not to do so. It is 
eported that the New York managerial 
firm procuring the Lloyds contracts, 
romptly cancelled their own compa- 
nies’ policies, which had been used as 

arrantees. 

Of unusual interest is the announce- 
that the German American and 
he Springfield Fire and Marine have 
both cancelled even the small percent 
iges they formerly carried of the sched 
le The first named company has ever 
een prominently mentioned in connec 





ment 


mn with the local railway property. 
taking a large percentage of it some 
ears ago when Dutcher & Edmiste: 


aced the risk. 

Bondholders Concern. 

Bondholders of the New York City 
Railway are greatly exercised over the 
insurance question, and some days ago 
a committee adopted the following: 

“No single matter has given us mor 
concern since we took charge than the 
question of insurance and fire protection 
on this property, the value of which ex- 

sed to fire loss is approximately $11, 
00,000," say the receivers. ‘Four fires 
n 1907 had made the insurance com 
panies uneasy and the conditions were 
such as to justify their uneasiness. We 
soon threatened with a cancella 
ion of insurance unless we introduced 
the automatic sprinkler system. 

“In spite of the most strenuous ef- 
forts on the part of our insurance bro- 
who repeatedly canvassed the in 
urance markets of the world, we have 
been unable to obtain a sufficient amount 
adequately to cover the-property We 
have been threatened with a cancella 
tion of insurance unless sprinkler equip 
ments were installed. To place us in a 
position whereby we may be able to car- 
ry a sufficient and adequate line of in- 

urance such installation in the more 
important car houses of the system is 

»solutely essential. 

“Of even greater importance in our 
udement is the seriously existing dan- 
ver of fire which is continually before us 
This is due to the failure for a consid- 
erable period before we took possession 


were 


kers, 


of this property to make such expen- 
ditures as were necessary to guard 
against the dangers of fire attendant 


upon the eleccrical operation of the sys 
tem. 
“This fire hazard jeopardizes the most 


essential parts of our service. Should 
another conflagration cccur the very 
heart and vitals of the system are 
likely to be affected, with the result of 
most disastrous inroads upon our rev- 
enue. To provide against and minimize 
this present and ever threatening peril 
the expenditure of considerable sums 
is absolutely essential. The elimination 
of wood structures, the fireproofing ot 
exposed steel construction, the rehabili- 
tation of electrical circuits, the correc- 
tion of other defects in our present 
structures, the installation of more fire 
protective apparatus such as alarm sys- 
tems, and the constant maintenance and 
upkeep of all of this equipment, including 
the sprinkler apparatus must be pro- 
vided for and carried along until a com- 
plete revolution in the existing condi- 
tions has been accomplished.” 


TENDERS RESIGNATION. 





Cc. K. Coit, Secretary of New York 
State Association, to Leave its 
Service May First. 


report, quietly 
past, that C. K 


Confirmation of the 
current for sometime 
Coit, secretary and treasurer of the 
Underwriters Association of New York 
State for the past five years, intended 


shortly resigning the office, was had 
several days ago, when formal notice 
of Mr. Coit’s plans was given. The 


resignation is to become effective May 
first. 

It was decided at the meeting of the 
state association on Tuesday to merge 
the office of secretary-treasurer with 
that of superintendent, which post will 
be occupied by Mr. Jenness. An as- 
sistant to the latter will be provided 
to look after the clerical work of the 
organization. 

fhe son of a former assistant United 


States manager of the Royal Insur- 
ance Company, Mr. Coit’s entry into 
the fire insurance business was as a 


clerk for the Hartford Fire, for which 
company he later became Wyoming 
special agent. Subsequently he travel 
ed Western New York for the corpora- 
tion and still later was Empire State 
special for the New York Underwriters, 
which post he resigned to go to Florida 
fcr a period. In January 1902, he was 
chosen secretary and treasurer of the 
Underwriters Association of New York 
State in succession to G. F. Fredericks, 
resigned to become secretary of the 
Buffalo Board. 

A year ago when the companies de- 
cided to create a _ separate rating 
bureau for the state, placing Frank W. 
Jenness in charge, the office of secre- 
tary of the association was shorn of a 
great part of its work, and many pre- 
dicted at the time that Mr. Coit’s resig- 
nation would follow before long. 

An exceedingly competent and courte- 
ous official Mr. Coit has a host of 
friends among the managers and field 
men, and will bear with him their best 
wishes for success in whatever line of 
effort he may conclude to follow. 





AFRAID OF ASSESSMENT. 


Rather Than Contribute to Surplus of 
Indianapolis Fire Minority Stock- 
holders Sell Out. 


When the interests in control of the 
Indianapolis Fire, of Indianapolis, sug- 
gested an assessment of $50 per share 
upon the stock of the company, the 
funds thus secured to be added to sur- 
plus account, the minority, or a percent- 
age of them, at least, objected. Their 
stock was readily purchased at 125 per 
cent., the deal being a good one for 
both buyer and seller. 

Agents in Essex county (outside of 
Newark), N. J., will meet at Orange to- 
morrow and formally organize an asso- 
ciation. 


UNDERWRITER. 


CUT LOSS RECORD IN HALF. 


Fire Damage in Saratoga Springs Last 
Year Fitty Per Cent. Beiow That 
of 1906. 





For the fiscal year ended March first, 
the number ot fires that occurred 14 
baraloga Springs, N. Y., according to 
the report of kire Chiet Shadwick was 
85, Wita resultant aggregate loss o1 $11, 
(U1.52, the latter being just about hal 
the previotis year’s figures ol the total 
1088S; $4,685.21, Was upon bulldings and 
the balance, $7,081.31, upon coutents 


‘Tne insurance involved was $115,400 
upon buildings, and $34,505 upon con 
tents. 

fhe following tabie shows the loss 


record Of the town ior the past twenty- 
tnree years: 
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Kecommended Improvements. 
Saratoga Springs fire department is 
made up of twenty-five men, paid and 


call. During the year 1,200 feet ot new 
hose was purchased, giving the town 
6,450 feet of reliable hose. 

Chiet Shadwick recommends that if 


the fire department is to attain its 
maximum efficiency it should have: a 
new fire house in the southern section 
of the town; a combination chemica) 
wagon; a new modern hook and ladder 
truck; a team sleigh for carrying lad 
ders and a chemical tank; three more 
horses; water mains of increased size 
through the business section; additional 
fire alarm boxes; the replacing of the 
electric wires underground; and rigor- 
ous enforcement of the building laws. 





INSURING NEWARK SCHOOLS. 
Former City Attorney Raises Question 
as to Whether Such Action is Legal. 


Malcolm MacLear, 
torney of Newark, N. J., who appeared 
in the limelight for a brief period a 
couple of years ago, as the prosecutor 
of the companies belonging to the New- 
ark Fire Insurance Exchange, is once 
more in evidence. Mr. MacLear, while 
no longer the city’s chief law officer, is 
so eager to conserve its interests, that 
he is contesting the right of the common 
council to place insurance upon the pub- 
lic school building at full tariff. while 
the Walter MacLear Company, of which 
his brother is, or was, the forefront, 
stands ready to supply the indemnity at 
cut rates. Newark has a municipal in 
surance commission, whose powers are 
almost nominal. The fund at its dispos 
al amounts to $107,000, and carries 
about $600,000 of insurance upon various 
fire houses and police stations. 

The total amount of insurance carried 
on all the public buildings, contents, and 
other property destructible by fire is, ap- 
proximately, $5,000,000, so that the risks 
carried in the municipal fund forms only 
about twelve per cent. of the total. All 
the public school property is insured by 
the companies. The total risks amount 
to $2,500,000, and the average on schools 
and contents is fifty-five cents for three 


former city at- 





years. The companies also carry $1,500, 
000 on the city hall at an average rate 


of about thirty-one cents for tbree 
years. In addition the companies carry 
the insurance on the City Hospital, City 
Home, Centre Market, almshouse, city 
stables and other property. 

Until recently the different depart 


ments took care of their own policies, 
and in some instances this practice still 


prevails. The present policy of the 
Committee on Finance, by authority 


claimed to be given by the act of 1905, 
under which the Insurance Commission 
was established, is to direct the placing 
of all risks to be carried outside the 
municipal fund. 

This practice was followed in the in 
suring of school property last year, and 
is now being continued in the matter of 
renewing the insurance on the City Hos 
pital and City Home properties, as well 
as some of the Board of Works property. 
sills for the payment of premiums on 
policies placed by Chairman John F. Sin- 
nott upon the authorization of the 
mittee, amounting to between $4,000 and 
$5,000, will come before the 
night for payment. 

The practice in placing insurance has 
led to complications. Su has 
brought against the city in the matter 
of the school property insurance to have 
the action of the committee set aside on 
the ground that the Board of Education 
should place the risks In the case of 
$275,000 insurance on the City Hospital 
two sets of policies have been written 
The Board of Health attempted to renew 
the expiring policies, but , 
on Finance, has rejected these, 
denying the right of th yoard to take 
action, authorized Chairman Sinnott to 
place the which he has done 


com 


council to 


been 


policies 


NO COMMISSION INCREASE. 
Present Rate in Suburban Territory 
Holds—Hoyt Elected President of 
the Exchange. 

Members of the Suburban Fire Insur 
ance Exchange at a meeting on Tues 
day unanimously elected George W 
Hoyt, deputy manager of the Liverpool 
& London & Globe Insurance Company 


president of the organization. Mr. Hoyt 
has been prominent in the suburban 
movement ever since its formation was 


seriously talked of, and until his elec- 
tion as president was chairman of the 
executive committee 

At the gathering the motion to in 
crease the commissions allowed in the 
territory fai 
cent. vote necessary 
also the proposition to 
of the 


dwelling house business 


ed to receive the 90 per 


] 
to adoption, as 

ispend the use 
coinsurans ciause n writing 


SEEKING TO HOLD RATES. 


(Continued from page one.) 
ing relating of any charactet 
“Regulation of sub-agents, solicitors, 


brokerage, non-intercourse and member 
ship deposit to be left for the future con 
sideration of the Local Board.” 

It is further provided that the agre¢ 
ment “shall become operative whenever 
at a meeting of the signers thereof 
shall be judged by a two-thirds vote 
that a sufficient number of signatures 
have been obtained.” 

A meting of agents to finally consider 
the matter will be held at Gude’s Hal 
to-morrow evening 

Taking exception 
made in last 
ern Underwriter that 
cantile risks in the Distric 
mered to absurdly low 





i+ 


to the statement 
ssue of the 
upon mer 
“are ham- 
figures,” a lead 


wee k's 


rates 











ing agent of Washington says this is 
untrue He asserts that the Under 
writers Association of the Middle De 
partment in August, 1906, made a gen 
eral reduction in its lule ates 
upon these classes of about 25 per 
cent.. which was done to meet the com- 


petition existing for the better class of 
mercantile risks on the part of the Con- 
tinental and other companies, not repre 
sented in the local board he present 
mercantile rates,” he continued, “will 
compare most formally with those in 
any other city of similar rank.” 
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ADVERSELY REPORTED. 


Senate Committee of Virginia Opposed 
to Williams Anti-Compact Bill. 
Passed Lower House. 


The Senate committee on banking 
and insurance of the Virginia legisia- 
ture has made an adverse report on 
the Williams anti-compact bill which 
has passed the lower house. The Wil 
liams bill seeks to revive the old Whar- 
ton measure which was repealed. The 
daily papers of Virginia have taken oc- 
casion to oppose the measure and the 
Virginian Pilot of Norfolk points out 
that “while intended to benefit the in- 
sured by causing reduction in fire in- 
surance rates the practical effect, should 
the bill become law, would almost cer- 
tainly be opposite.” This was the re- 
sult under two years of the old Whar- 
ton law. 


A DECIDED INNOVATION. 


Agents of Lincoln, Neb., to Try a Novel 
Plan of Rate-Making—Result Will 
Be Anxiously Watched. 


Fear of conflict with the anti-compact 
law of Nebraska has impelled the local 
agents of Lincoln to devise a new plan 
of rate-making. Briefly the scheme 
evolved provides that in case the as- 
sured is dissatisfied with the charge im- 
posed upon his property, he is privi- 
leged to appeal to an arbitration board, 
Each party at interest, agents and as- 
sured, are to select a representative of 
the board, the two thus chosen to name 
the third member. To the board will 
be submitted all data concerning risks 
in dispute, and after due deliberation 
the board will promulgate a tariff, 
which figure the agents pledge them- 
selves to observe. The scheme is a de- 
cidedly novel one, and its working will 
be watched with keen interest. 

Speaking to the “Journal of Commerce 
and Commercial Bulletin” upon the in- 
tended new departure a “managing un- 
derwriter” said: 

“The individual who conceived this 
scheme is a genius—for opera bouffe. 
Certainly George Ade should engage his 
services as a collaborator. As the acme 
of absurdity surely this plan is entitled 
to the palm, and as a topsy-turvy con- 
ception of the relations of the parties 
concerned it seems worthy of Gilbert 
in his best days. 

“A number of investors associate 
themselves together as stockholders in 


a fire insurance company for the pur- 
pose of furnishing indemnity against 
fire at a profit to themselves. Possibly 


these narrow-minded men conceive that 
they, through their officers, are the per- 
sons to determine the premium which 
they will charge for risking their capi- 
tal. The Lincoln agents make short 
shift of such old-fogy notions. When 
it comes to paying losses the stock- 
holders will have full liberty to exhaust 
their resources, but they are not ta 
regulate the receipts. 

“If one or several Companies express 
their unwillingness to write a risk at. 
less than a certain rate, immediately 
there arises a_ self-constituted board 
which, although having no interest in 
the payment of the loss, will undertake 
to determine premiums—this board con- 
sisting, first, of an agent who gets com. 
mission on the insurance transaction, 
second, of the man who has to pay the 
bill for the ‘insurance, and third, of 
the jointly chosen member ‘satisfactory 
to both sides.’ 

“It does not appear from the dispatch 
—to do the policyholders of Lincoln 
justice—that this innovation originated 
with them. It is reported to be the 
work of agents as ‘the only alternative 
to having Lincoln become a dependency 
to Omaha,’ to avoid which dire calamity 
the agents purpose to sacrifice the. in- 
terests of their principals, and it is said 
of the agents: ‘If the arbitration works 
well here they assert it will quickly 
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spread to other places, and may go out- 
side the state.’ 

“In these days of absurd legislation 
and when the tendency is for everybody 
to mind everybody else’s business, it is 
possible that just such a crazy idea 
might spread, and this is what makes 
the action of the Lincoln agents par- 
ticularly dangerous. Rather than have 
such a principle as this gain headway 
insurance companies could much better 
afford to have no rates at all at Lincoln, 
or even in Nebraska, and the whole 
scheme should be immediately knocked 
in the head by the companies. When 
the price of dry goods, hardware and 
other merchandise is regulated at Lin- 
coln by committee, consisting of a sales- 
man on commission, a consumer and ‘a 
third member satisfactory to both sides,’ 
it will be time enough to have insurance 
rates regulated in a similar manner.” 





ELECTROLYSIS IN NEWARK. 


Expert to Discover How Badly the 
City’s Water Mains Have Been 
Damaged by Currents. 
Alarmed at the effect escaping elec- 
trical currents are having upon the cast- 
iron water pipes in many of the New- 
ark, N. J., thoroughfares, the Water 
Board of the city has engaged William 
E. Foss, an expert electrical engineer 
of Boston to thoroughly examine the 

matter and suggest remedial action. 
There is an action in the Supreme 
Court of the United States now, in 
which a water company of Peoria, IIL, 
seeks to recover damages from a trac- 
tion company for damages done to its 
pipes, and it is the intention of the local 
authorities to claim damages from the 
Public Service if the Illinois case is de- 
cided in favor of the complainant. 








Will Handle Union of Buffalo in Middie 
West. 


T. L. Maitland of Chicago, superin- 
tendent of agency for the Washington 
Fire of Seattle, has been appointed 
Western supervising field man of the 


Union Fire, of Buffalo, in the Middle 
West. Mr. Maitland will handle both 
companies in Illinois, Ohio, Michigan, 


and Missouri, and in a short time Indi- 
ana, Wisconsin, and Minnesota will be 
added to his field when the companies 
enter these States for business. 





Fire Charts. 

We have received from The Specta- 
tor Company, 135 William street, New 
York, and The Standard, 93 Broad 
street, Boston, copies of their respec- 
tive fire insurance charts for the vear 
1908, which as usual contain concise, 
yet comprehensive information as_ to 
results in the fire underwriting field 
lu-ing the past year. 
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PROTECTION FROM LIGHTNING. 


Ohio Fire Marshall Tells of the Expe- 
riences of the State Mutuals 
with the Hazard. 


An enormous fire waste that can with 
certainty and comparatively little cost 
be reduced to almost nothing, says D. 8S. 
Creamer, State Fire Marshal, is that 
from lightning. Incidental to this sav- 
ing of property would be a saving of 
lives, 

The number of buildings fired by 
lightning last year was 154 and the loss 
on them $252,447. 

For years the violence of thunderbolts 
has been increasing, not because of 
there being a greater number of storms, 
but because ot our decorating Nature’s 
face with high barns, at the same time 
removing her lightning rods, the forest 
trees. In ten years the lightning loss 
in Maine increased from $26,030 to $123,- 
094. In many southern states there has 
been as great an increase. 

However, the number of buildings so 
fired in Ohio is less than three-fourths as 
large in 1907 as in 1906. 

This reduction might be credited to 
the number of rods up having been in- 
creased by the efforts of the farm mu- 
tual companies; or the fact that “old 
line’ companies are likely to make a 
charge for the lightning clause in poji- 
cies on unrodded buildings, because they 
have been paying out more than the pre- 
miums On barns; or by the fire marshal 
having shown, through the kindness of 
newspapers, that a quarter of a million 


dollars would be saved each summer if | 


buildings were rodded. 
The Number of Storms. 

But the fact is that there were, as 
shown by the weather bureau records, 
electrical storms reported on 103 days 
in 1906 and on but 86 days in 1907. 
However, the number of buildings de- 
stroyed dropped 27 per cent. and the 
storms but 16 per.cent. 

The farm mutuals which are now 
carrying 275 millions of insurance on 
Ohio buildings find that their losses 
from lightning in the summer are two- 
thirds as great as from a!l other causes 
in the whole year. In 
farmers’ mutual companies lost in 1906 
more than three millions from this 
cause. 

The last annual reports of the 111 
Iowa mutual companies show that 75 
per cent. of their losses are from light- 
ning. The Indiana State Association a 
year ago discussed a plan for assessing 
properly rodded buildings at a less rate. 
In the forty odd companies represented 
in this meeting none had had a loss on 
a rodded building. A committee from 
the Nebraska State Association reported 


that properly rodded buildings never 
were struck. In that state two-thirds 
(Continued on page 12.) 





FIRE ASSOCIATION 


Office: 


Organized 1817 Incorporated 1820. 


Cash Capital, $500,000, Assets, $7,301,261.56, 
ee 
M. G. Garrizues, Sec. and Treas. 
R.N. Kelly, Jr., Asst. Sec. and T'reas. 


E. O. Irwin, Pres. 


PHILADELPHIA fF 
Company’s Building, 407-409 Walnut St. 


OF 





A 





Charter Pepetual. 


Conderman, Vice-Pres, 


1817 





WOOD BROTHERS & COMSTOCK, 
GENERAL AGENTS. 





REPRESENTING 


CAMDEN FIRE INSURANCE 


ASS'N, OF N. J- 


HUMBOLDT FIRE INSURANCE CO., of Penna. 
NORTHERN INSURANCE C0O., of N. Y. 


PITTSBURG 


UNDERWRITERS, of Penna. 





lll 


100 William Street, 


New York 


Michigan the } 
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Every endeavor of our office has 
been bent toward the lifting of in- 
| surance toa higher level; to create 
| a deeper appreciation of its function. 
To this end we engage none but the 
better class of assistants with the 
i result that the BEST CARE AND AT- 
| TENTION IS GIVEN TO BROKERS’ 
(REQUIREMENTS. Place your 
‘business with our Agency offices. 
FRED S. JAMES & CO., Agents 


171 La Salle St., 84 William St., 
Chicago, Ill. New York 





... SVEA... 


' Fire and Life 
Insurance Co. 
Gothenburg, Sweden 





ORGANIZED 1866 


-_—— 


United States Branch 


29 and 31 LIBERTY ST. 
NEW YORK CITY 


MORRIS L, DUNCAN, United States Mgr. 





Royal Exchange Assurance 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 


United States Branch. 
92 WILLIAM STREET, NEW YORK. 
U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


°o0 


Surplus Line 
INSURANCE 
mien: Only 


Freeholders Ins. Co., Topeka, Kans. 


Travelers Fire Ins. Co., of Pine Bluff, 
Ark. 


Federal Llyods, 


3ee Reports of 


of Chicago, HL 
These Companies, 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 
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Licensing Insurance Brokers In Cities of First Class. 


President G. F. Seward of the Fidelity and Casualty Company, Reviews a Bill now 
Before the New York Legislature. 


“This bill provides that no person 
shall act as a ‘life, fire, or insuranc< 
broker’ in the cities of the first clas: 
without applying to and obtaining from 
the Secretary of State, a certificate to 
act as a ‘lite, fire, and accident insui 
ance broker.’ The broker must pay the 
sum of $10 annually and the Secretary 
of State may revoke the license for a 
violation of the insurance law. The bill 
also prohibits the payment of rebates. 
The license fee is to be divided among 
the firemen’s, police, and teacher’s pen- 
sion funds of such city. The person who 
acts as such broker without a cCertifi- 
cate, shall be guilty of misdemeanor 
and punishable by a fine of not less 
than $100 for each offence, or be im- 
prisoned in the penitentiary for not 
less than 30 or more than 60 days. 

“First. The first line of this bill refers 
to ‘life, fire, or insurance brokers,’ but 
the bill otherwise is limited to life, fire, 
and accident insurance brokers. It is, 
therefore, indefinite, and should not be 
passed in its present form. 

“Second. The bill applicable only 
to brokers doing business in cities of 
the first class, i. e., New York and Buf 
falo. A question arises at once why a 
broker in New York and Buffalo should 
be compelled to take out a license and 
pay $10 a year, and not in other parts 
of the state? There is nothing to pre 
vent a broker’ outside of those two 
cities from doing business with persons 
and companies located in those cities 
This bill, therefore, discriminates un 
fairly against brokers in the two cities 

“Third. But furthermore, why should 
an insurance broker be required to ob- 
tain a license and pay an annual fee at 


all? There are a great many other 
kinds of brokers. No such burden is 
imposed upon them. We respectfully 


submit that there is no reason whatever 


why an insurance broker should be 
treated any differently from stock bro- 
kers, Custom-House brokers or any 
other kinds of brokers. 

“Fourth. Again, why should the li- 
cense be issued by the Secretary of 
State? If there is anything about the 


business of insurance that makes it de 
sirable that brokers should be required 
to take out a license, it would seem 
that the proper person to issue such a 
license would be the Superintendent of 
Insurance. To have the Secretary of 
State issue the license certainly tends 
to confusion. 

“Fifth. In section 3 of the bill it is 
made unlawful for the broker ‘to mak: 
any rebate to the assured or to divide 
his commissions with any person not 
holding a broker’s certificate.’ There 
seems to be no reason for this. An 
insurance broker and his client are cer 
tainly competent to make such contract 
as they see fit to make as between them 
selves. If an assured has a large 
amount of business to place, he may 
very reasonably expect the broker to 
be satisfied with a less commission 
than if he has a small amount of busi 
ness to place. At all events, the parties 
are abundantly able to take care of 
themselves, and there is no reason why 
they should not be left to make such 
contracts as between themselves. 

“This provision again, discriminates 
against brokers in Buffalo and New 
York, the two cities of the first class. 
Outside of those cities, brokers may 
make rebates, or divide commissions as 
freely as they please. Manifestly, this 
situation would give the brokers out 
side of New York and Buffalo a grea‘ 
advantage over those doing business 
in those cities without any reason for 
such a discrimination and without any 
corresponding advantage to anybody. 

“Sixth. Section 4 of the bill provides 
that the money collected from brokers 
shall be divided among the ‘firemen’s 
police, and teachers’ pension funds of 
said cities... Doubtless these pension 
funds serve a good purpose, but why 


life, fire, and accident brokers should 
be required to make contributions to 
those funds is not evident. They 
should, in common with other citizens 
bear their share of the burden of main 
taining the funds, but why should they 
do more? Perhaps it will be said that 
a firemen’s pension fund ought to re- 
ceive aid from the fire-insurance brok 
ers, because the latter are fire-insurance 
brokers. We see no force in this rea- 
soning, but what possible reason can 
there be for taxing a fire-insurance 
broker specifically for the maintenance 
of the teachers’ and policemen’s pen- 
sion funds, or what possible reason can 
there be for taxing life and accident 
brokers for the maintenance of any of 
tnese funds? 

“Seventh. Finally, why should it be 
necessary to provide that the applicant 
for a license shall be a citizen of the 
state? There are many brokers doing 
business in New York City who live 
in New Jersey and in Connecticut, just 
as there are many brokers residing in 
New York City who do business all over 
the country. 

“It will hamper insurance companies 
and brokers alike if the provision as tu 
citizenship be enacted into law, and the 
law is found constitutional. There is 
no possibility it would be, but that is 
no reason why it should be put on the 
statute books. 

“The bill then is unnecessary and 
vicious, and should not be enacted.” 





IN NEED OF A SHAKE-UP. 





Prompt Measures Should be Taken to 
Reduce the Severe Conflagration 
Hazard at Utica. 


If the public authorities of Utica, N. 
Y., are alive to the best interests of 
the city they will give careful heed to 
the newly issued report concerning its 
fire protection issued by the Committee 
of Twenty of the National Board of Fire 
Underwriters. 

Summarizing the equipments and 
needs of the water and the fire depart- 
ments the report says: 

“Water Supply—Works owned and 
operated by a private corporation. Sup- 
ply is by gravity from two systems of 
storage and distributing reservoirs, 
sources of adequate capacity; supply 
mains of sufficient size; distributing 
reservoirs hold about three months’ do- 
mestic supply. Distribution in two 
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services. Consumption 
Pressures generally satisfactory and, 
well maintained. Main arteries of ade- 

quate size and well arranged in most of 

the mercantile and manufacturing sec 

tions; secondary feeders poorly sup- 
ported or lacking in some well built-up 
residential districts. A large proportion 
of minor distributors are small, and 

gridironing is rather poor in some lc 

calities. Gate valve spacing said to be 
good; no regular inspections. Hydrant 

distribution good in most important sec 

tions, poor in some residential sections; 

those now being set are of good type, 
many of the older ones of poor type. 

“Fire Department.—Full paid, 
command of a capable chief. 
support adequate. Department recently 
enlarged, but slightly undermanned. 
Rules for appointment and promotion | 
good, but not strictly enforced in the 
past. Companies poorly distributed for | 
protection of congested value district 
Ladder service good. Chemical service 
fairly good. Hose supply adequate; | 
method of testing good, but care of hose 
only fair. Good equipment for fighting 
serious fires. Sufficient supply of fuel 
on hand. Minor equipment mainly 
good. Discipline good. Training school 
provides excellent instruction and drill, 
but engine crews are not sufficiently | 
drilled in running their engines. Re- 
sponse to alarms good. Fire methods | 
good. Building inspection made regu- 
larly, but of limited value as there are 
no building nor electrical ordinances. 
Service, as a whole, efficient. 

“Fire Alarm System.—Automatic sys- 
tem, insecurely housed. Management 
satisfactory; part of fire department. 
Boxes of undesirable type, but well 
maintained; all have brush mechanism, | 
and none are successive; no red lights | 
provided to show box locations; boxes | 
generally conspicuous; distribution fair. | 
Circuits well interlaced in central part | 

| 
| 


rather large 





under | 
Financial 


of city; all overhead, of weatherproot | 


wire. Grounds seldom occur. Circuits 
in a few localities on poles carrying | | 
high tension circuits. No duplicate | 
alarm circuit provided to houses. | 
Gongs in private offices operated on box | 
circuits. Batteries good, but not well | 
installed. No maps provided, nor rec: | 


ords kept of tests or trouble. 
of testing good. 


Method: | 
The system has been 
giving good service, but conditions at 
headquarters are such that the entire 
system may be put out of commission.’ 





Coinsurance Clause May Be Omitted. 

All risks not specifically rated, may 
hereafter be written in the territory 
controlled by the Suburban Fire Insur- 
ance Exchange without use of the coin- 





ORGANIZED 1865. 


Virginia State Insurance Co., °f Richmond INSURANCE 


ASSETS 
Surplus to Policyholders 


GEO. L, CHRISTIAN, Pres. 





surance clause. d 
| 


...+--$887,903.09 
317,975 009 





Urgamized 1872, 


GUARDIAN 


Fire Insurance Co. 
Of Pennsylvania. 





Capital............$200,000 
Assets............ 602,901 
Net Surplus....... 31,251, 


Robert Dickson, President. 





Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


a | 
Capital............$200,000 
Ss xdenecncess Mee 
Net Surplus........ 90,823 


R. D. Tweeddale, Ass’t Sec. 





Executive Offices: 


84 WILLIAM ST.. 


NEW YORK 


| E. 8. Allen, 


11 


The Leading Fire Insurance Company 


of America. 





WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries, 
Williams, E. 
Guy E. 


A. N, J. Sloan, 


Bea dsley> 








“THE COMPANY WITH THE PYRAMID~ 
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1199.685.49 


a 252. 267.06 


ae 257. 058.25 
1.322.978.14 


TOTAL LIABILITIES $2.077,425.987 
POLICYHOLDERS SURPLUS $2,422,978.14 7 
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PHENIX 


COMPANY 


ROBERT LECKY, Jr., V. Pres. & Secy | 


OF BROOKLYN, N. Y. 





68 WILLIAM ST., 
New York. 





‘Northern Assurance Co. 


OF LONDON, ENG. 


U. S. Statement as of Jan. 1, 1908 
Admitted Cash Assets..... $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 





Net Surplus in U. S...... $1,335,195 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 
GEORGE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 





DIRECT FROM THE HUB 


DISCUSSED BY BOSTONIANS. 


Fight Over “Incontestability” Feature 
—Summer Hotel Losses—Norwich 
and London’s Good Business. 


1] 
interesting 
week be th 
ance committe 
by W. A. Morss 

Life It ap 
insurance 


Boston, Mass., Special 
correspondence \ 
hearing was held last 
joint legislative insu 
over the bill presented 
on behalf of the New York 
pears that the Massachusetts 
department has balked at the form 
policy which the company is putting 
out, especially in regard to the incon 
testability feature. The company 1s 
now testing the issue in the court, but 
seeks in the meantime, the insur 
ance legislative committee now sit 
ting, to legalize the features In Its 
cies which department now 
with the object in view of in 


unanimity 


very 


fore 


ol 


since 
to the 
jects, 
suring 


The bill 


7 
sole 


in its policy form 


the policy the 





the company 





where 


teginald Foste1 
Massachuset companies 
objected, saying that they had 1 
found the laws any hardship and a 
was unfair to have tl : 
come and attempt to ¢ nze ¢ 
conditions, because they conflicted w 
its policy torn } yr ti incontes 
able feature t w c 
polic wis 
so decided it and ere Was no oc« ol 
why such 
through the leg l whe 
thus 


regarded 


Hiscock 
Aetna who has for mal ears made a 
special sti 

hotel losses, has completed 


for 





prope rty 
Accord 


during 





aggregatl 
losses, a total of $1,891 
fifteen hotels 
land, which w 
contention Ol many companies who re 
Iuse to 


conside! 


touch them unde 
ation In Id ( 
losses he places approx mately $4,000 


000 as the losses incurred 


amusement resort chiel ol whit is 
the destruction of Steeplechase Park at 


Coney Island 


Edwin Gissing, foreign and « nial 
manager of the Norwich & L bo S 


in 


months has made 
more than one in ul official here 
mu 
Commissioner Hard 
days in Nort 


to take a 


and F: | ‘ 
Wood is in Califo " Secreta Wil 
liam H f i ‘ol 
wistfully of at ) Denver, and H. J 
Ide of a similar ¢ edition to F 


Bu tne re till at the 
New York’s Danger. 


According to Richard L. Humphrey, 
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the National Government engineer in 
charge of the structural materials labo- 
“the city of New York full 
traps, and it is a miracle that a 
sreat fire has not wiped out the greater 
part the business district. It is a 
matter of record borne out by insurance 
statistics that this country spends enor- 


ratories, is 


ot fire 


ol 


mous sums of money in providing equip- 
ment for fighting fires, while foreign 


countries spend their money in building 
structures which offer the greatest re- 


sistance to fire. The per capita loss in 
this country yearly exceeds $5, against 
an annual loss in twenty-one of the 


principal cities of Europe of 33 cents 
per capita. Estimating the population 
of the country at 80,000,000, the loss 
from fires here is $240,000,000. If we 
had the same conditions that prevail in 
kuropean countries our loss would be 
but $26,400,000 a year.” 

‘The Journal of Commerce 
rcial Bulletin” places the 
February losses at $18,489,700. 





and Com- 
country’s 


me 


INTER-STATE LIFE. 
Business Campaign Planned—Personnel 
of its Organization Strongly Com- 
mended. 


In speaking of the good showing of 
the Inter State Life and the personnel 
of its organization, the Rough Notes of 
Indianapolis, says: 























‘The president, William Fortune, has 
long been prominent in business and or- 
ganized affairs. He has a record as a 
suc ful organizer and as a capable 
executive. He has achieved some not- 

le imphs and has no failures in his 

rd. Although at the head of other 
mportant ses, he is now devot- 

x himself largely to the task of de- 
veloping the Inter-State. The directors 
} f n his ability to push the 
Inter-Sta steadily to the forefront 
lo a representative of ‘Rough Notes,’ 
vho called upon him at the office of the 
company, he said ‘It will be our aim 

» make the Inter-State first of all as 

1 a company as possible and the 

shall be only such as may be 
ely healthful We have no am- 
n to attain size that may not be 
ind As to the getting of business, 
, uld rather have no ‘business than 
ul business. The volume of business 
not nearly so important as the qual- 
ity of business. I don’t know what we 
in do in making volume, but I do know 
at whatever we do can be done right 
and I would rather have the Inter-State 
1 clean, sound, solid, small company 
than one inflated with fictitious preten- 
sions and honeycomhbed with a kind of 
business that may look hig but be bad 
in auality The comranv is going to 
he conducted on ri husiness prin- 
ciples, with due regard to economy and 
for every dollar of expense we are go- 
ing to have at least a dollar of value 
As to wil we al going to do, it is 
hest to wait and see, but be as- 
ured the Inter-State has got to be the 
best company in Indiana so far as it 
may he within the power of the man- 
izement to make it that.’ 


“In addition to having a capable man 
t the head, the Inter-State is excention 
the scientific side of in- 


ly strong on 
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surance. Mr. Davenport, the secretary, 
is a man of ripe and thorough experi- 
ence, whose training began in the home 
office of the New York Life, and who 
has worked in all branches of the busi- 
ness, both in the field and in the office. 
He is careful and sound in his judgment, 
always safe above all things in his con- 
servatism, with the most thorough 
knowledge of the correct principles of 
insurance in all its details. The con- 
sulting actuary of the company, Mr. 
Buttolph, until recently actuary of the 
Insurance Department of Indiana, is an 
expert in his work who ranks among 
the highest. The medical director, Dr. 


E. F. Hodges, has had many years of 
the best experience in passing judg- 
ment upon risks for other life compa- 
nies before undertaking this work 
for the Inter-State, with which he 
has now been identified for several 
years. He is one of the foremost repre- 


sentatives of his profession. The gen- 
eral counsel, Judge A. C. Ayres, is one 
of the leading members of the bar, a 
man of the highest standing and his 
firm—Ayres, Jones & Hollett—are 
specialists in insurance law. The per 
sonnel of the company’s 
is exceptionally strong and 
the qualities which give every 
ance of success.” 


comprises 
assur- 


PROTECTION FROM LIGHTNING. 
(Continued from Page 10). 


of the fire loss on farm buildings is 
from lightning. 

In a paper before the Ohio Asso- 
ciation, Mr. Culver, Secretary of the 
Union. Mutua] (60 per cent. of whoss 
losses have been by lightning), said: 


“Two dollars and a half was the only |} 


paid for a 


was 


this company ever 
to a building that 
organization in 1878, 
that the rod was 
properly up.” Mr. Culver told ol 
The Lightning Rod Mutual Fire Pro- 
tective Association of Seville, Ohio, 
which began with half a million at risk 
in July last; now has $1,200,000 and 
has not paid one cent for 
losses. He insisted that mutual com- 
panies must make a less assessment 
where buildings are rodded or lose the 
cream of their business to companies 
which insure rodded buildings oaly. 

The increased demand for rods in 
this state increased the number of 
local agents last summer that competi- 


money 

damage 

since its 

was conceded 
put 


so 


tion has probably made the price cn 
rods fair. There is no rod now offered 


in Ohio that is not effective. 

The prejudice against lightning rods 
which grew out of the practice of the 
traveling agents who thirty odd years 
ago covered the country with ineffective 


rods and written contracts which were 


often altogether too effective, is being | 


removed. Now the agent is a resident 
of the same neighborhood as his cus- 
tomer or, at farthest, an adjoining 
county and must play fair or quit the 
business. 

If an agent should offer a tricky con- 
tract in Ohio, or a rod which would 
not be effective. the newspapers would 


department 
within a 


this 
its sale 


bulletin of 
would stop 


print a 
which 
week. 





.... The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. 


Excep- 


tional record fur 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 


lor its Policy Holders 


Assets January 1, 1908, $11,736,775.76 


EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 


management | 


| 
| 
| 


rodded | 
but it} 
not | 


lightning | 
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Samuei Gans, 
President 


Samuel Gans Co. 
143-147 Franklin St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 

Stecks handled at lowest percentage con. 
sistent with proper resu'ts, accompanied 
always with C sh Guarantee. Our 
methods fortify adjusters in advance of clos- 
ing loss. 

Always telegraph or telephoue at our 

expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison Si 


Leopo d Gans 
Vice Pres. & Gen’! Mg. 





QUEEN 


Ins. Co. of America 
*RW YoPr. 





Toronto 
Chicago 


New York 
London 


| MeLean Stinson & Co. 


LIMITED 
SURPLUS LINE UNDERWRITERS 


43 CEDAR STREET 


New York. 
Telephone 264 John 
Direct Connection at London Lloyds 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, Lendon. 
Correspondents solicited. 











JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS. 

















1853 1908 
FLIFTY-FIFTH YEAR. 


FARMERS’ 


FIRE INSURANCE 


COMPANY 


YORK, PENNSYLVANIA. 


. «+ - $1,106,279 
$488,712 


Assets 
Net Surplus 


| W. H. MILLER, President 


E. K. McCONKEY, 
Secretary and Treasurer. 
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ANALYSIS OF 1907 RETURNS. are made by the National Surety, which 
CASUALTY AND _ pany, however, increased its pren 
What Last Year’s Burglary Insurance ,,.. ene pee ate popes sen ae 
SURETY HAPPENINGS Figures for New York State Clearly ie sed normal — a ae be hae 
Emphasize. per cent. upon first year’s business, as 
: . co! ired W 1906 would show 40 1-3 
REORGANIZES BRANCH OFFICE. India, Cuba, Australia and elsewhere (Contributed.) per cent n a more ju aves p 01 
throughout the world. After acknowl _ a nk ; ; a ad The } nd Casua . , - 
, edging the compliment that such sug From official returns it is disclosed 
Empire State Surety Makes Radical | ian tate te iene resthes ‘ies that the eighteen companies writing a n 
Changes in the Western Field, See oe A _— toon " oe ii © burglary insurance in New York last el f ent. and a lo 4 

New Men Secured. — ions to a considered in dea ing year, secured in premiums from the f i m with 

with the general subject of agency ex- °,- 7 ia aan i — ‘ 1 
——— pansion, his conclusion, so far as the *(@te ee ee ee \ - iain Soma 

President Tomlins, Superintendent of Maryland Casualty is concerned, being S@™@© “me, $401,543; or a boss ee Oe aan at Genie eben $123 
Agencies Congdon and the General “that certainly for the present, and - gor cent. in L906 the pact sis t alin tar thn veme. eecabl 
Counsel of the Empire State Surety probably for some time ahead, our busi ne —— bapa ne ae Be a nt. a iinned ett 415k pe 
Company, of New York, visited Chicago ness is to develop systematically this 684,348, ane $284,212, One Ne PO: et tae S0DR* hn tenes seo of age 
a day or two ago, and rearranged the great field at home, concentrating our mae ew <eagr = ne oo ae Sentons nt pba ahead —— 
general plan for handling its business energies upon the task of planting ‘U™@ ‘Ncome Is gratilying as evidencing Wit : n averane thes Satta & 
in the Middle West. George E. Cutler, growing agencies wherever there is ‘2° wer appreciation on We part sai bovis, aici Seaneienn aoliw ; 
resigned as manager of the Central De- fruitful soil. It may be of some encour of the public of this branch of under bani ‘an Som daneine nd hn . 
partment. James W. Redmond, the agement to our agents to know that cio _ Lace sigg-eny me a ‘do ) redu t . 
resident vice-president, and who has this is the company’s plan of campaign; ‘2 “®& loss ratio en ee ee : 
had immediate charge of the surety un- that we are not smitten with the ‘wan- 2 attributed very largely to the Crime on the increase. 
derwriting, continues with the same der lust,’ but have a clear conception STC4S€ OF Crime (so Ireely admitted cts are—crimi largely o1 
title. Walter Faraday, one of the best of the value of this continent as a pro- the police offi Paes - POE ne New Y ( an é 
known surety men in the Garden City, ducer of casualty insurance, and a Strict, from which, it is sa O say | results from police protectior 
becomes resident vice-president also, steadfast purpose to stick to the work ‘[Ully nine-tenths of the business o ire ve insatisfactory Companie 
and will be associated with Mr. Red- of getting out of it all it holds for those state is derived ike every precaution within reason to 
mond in handling the surety branch. who keep everlastingly at it.” As several companies largely «< | the property from irgla 
David T. Whitney, for eleven years The company’s present field of opera tailed their business in 1907, ar nspection an he adoption of pl 4 
with the head office of the London Guar- tions embraces Canada and Mexico in €ral others discontinued the branch er ategua A ‘ S 
antee and Accident, and later with the addition to the United States. tirely allowing the business to run off norma It claimed that the mora 
Maryland Casualty and the Frankfort ee the average of the companies individu zat excess] it tl t the 
Marine, has been appointed manager of GETS IMPORTANT FIELD. ally cannot well be compared with th isé f experier y the under 
the casualty department. stl results of the year previous vriter, the n i] haza Ss no wors 

Only Northern Illinois and Southern G. W. Lamoreux to Represent American The companies showing a loss rat in in any other line of insurance. Ex 
Wisconsin will be handled from Chi- Bonding in Northern New Jersey. in excess of the above average (49 p egerat ims may exist, but these 
cago, the balance of the territory hith- —_—_ cent.) are American Bonding. & h a mode xtent 
erto under control of the department, George W. Lamoreux, of Newark, has per cent.; American Fidelity, 190 pe ( en e aver 
being apportioned to general agencies been appointed general agent of the cent.; Metropolitan Surety, 641 pe ‘ WAVES US nd, 
at Detroit, St. Louis and Minneapolis. American Ponding Company of Balti- cent.;: Peoples Surety, 1.55 per cent act the vould be minate ve 

more, for Northern New Jersey, except Empire State, 55%, per cent { S nie ) Stal upon tl rights at 
SIDNEY M. MOON RESIGNS. Jersey City. Mr. Lamoreux has a pro- Fidelity and Guaranté 419 ] ent in eitiements in iste me en 
gressive insurance agency, with offices These returns may be att ite t . : — : . V them 
Disagreement Causes Action by Vice. ee at ae Orange, and by the fact that practically all aa ; Pars Rpg Ben Se pases Bas 
President and General Manager of oe an wel directed effort has built compank s either materially rest te ’ Ms “ Mage 
Union National Accident. up an admirable premium income He the ir operations in he cit) a 
cree should do well for the American Bend- entirely, securing no new pren se 

Following a disagreement as to the ing, and we fell confident that he will. running the risks to maturity gaye eee . hye $e A * 
management of the Union National Ac- a eee A Rete . Case OF ut , Metrop tan S era hers 
cident Company of Philadelphia now Re crag a o ro wste f, crengurer of the import int lines we re discont | = 
in process of organization, Sidney M. ¢). Pa signee | ge edger Sunday preaniums paid thereon : ; 
Moon, vice-president and general man- 40.00” Ho will on hes tar Whaas ae ee ee er = aunentelae etth sament 
ager tendered his resignation on Satur- 5. cige co: go as far West as the ne COMpanies ' . a: ; 
day of last week, which has been ac- ar oast. : , he ave . ‘ , , a alee nenential tn 
cepted. nen y ine 7 . ; 

It had been expected that the com } ' ts of ’ 
pany would be ready for business ere ' e the rate « rene 
this, but from current reports it may ‘ 1880 te > aie 
be said that subscriptions to capital ‘ — é' ’ : : : 
stock are coming in oe. OF NEW = Peels“ a vr epee Rs . 

While no confirmation can be secure! CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City m each con 
from the management, it has been stat ' —: + none 
ed recently that there was a strong ISSUES THE BEST CONTRACTS COVERING it o1 N Y 1 for the. 
probability of turning the stock over tO gayTOMOBILE.. eee hs a , the we , 
an underwriting syndicate. TOURIST FLOATER.. ; , ferent nilar vets ; : 

aay ge (Domestic and Foreign)... ‘s t t nd to 

FOR WRITING EXCISE BONDS. SALESMEN’S SAMPLES ..... , S An wath > anlieal 

sie MERCHANDISE IN TRANSIT. fire rance con 
Eight Companies Form a ium |||06| De meer of te ada 
Handling New York State Liquor YACHT. ARTS Ola Fozey 
Business. MARINE. (CARCO). POA ee ae | 
(Export and Import). a Good Business For Great Eastern 


Under the immediate management of CORRESPONDENCE SOLICITED WITH LOCAL AGENTS AND BROKERS. 


A. E. Sheridan, the following named 
surety companies have formed an asso- 
ciation for writing excise bonds in New 
York City and state during the present C. K. Hottoway, Pres. W. 8, Benner, V. Pres. 
year: American Surety, Fidelity and Capital - a nt 

istern Vepartm 


Casualty, Metropolitan Surety, the Na- : sta i ! 
tional Surety of New York, and the $200,000.00 No J Ra | a 1m St., : ( Ea 
United States Guaranty, all of New Net Surplus Whilden & Han- f Jit F 
York; Bankers of Cleveland, Federai $143,485.00 cock, Mgrs. ) co 
Union of Indianapolis and the Illinois Surplus to Policy FIRE INSU Wien Canines ’ ‘ 
Surety of Chicago. Hol ters RANCE CO. No. 171 LaSalle St, \ nnit f tl How 
The affairs of the organization will $399,485.00 _Chicag rd d the age force to increase 
be directed by its executive committee, : Clarriniiaediieine acti bee aches cnet perpen H.W Colson Mer : ’ —e 
of which George F. Seward is chairman, " we sotieited for representation at all points where not represented. 
the other members being: M. Joseph 
McCloskey, W. H. Stewart, S. H. Shri- av 1908 } ted off there is not a 
ver, D. J. Tompkins and R. H. Tower. juestic i t but tl thev all 
ol a ae H. A. RICHARDSON, WM. D. DENNEY, ear 


Cultivating Home Territory. President. Secretary 
acca . Would Continue in Chicago 
The leading article in the latest issue THE DELAWARE FI INSURANCE 

of the Maryland Casualty Company's COMPANY H , oan te : oo 
monthly, “The Budget,” is entitled “Our re) ntere the Met in Sure 
Field of Operations.” Written by Pres- F DOVER, DEL. Cor Now ¥ ion & 
ident Stone, it deals with the cultiva- Capital, $200,000.00. 4 Willer. the forme ar eae 
tion of territory, the matter being sug Assets, $385,803.78. Liabilities, $160,766.71 I 
gested by the number of requests had ; eS omain it Garden City. provided pro 
by the Maryland Casualty of late that VEDDER UNDERWRITER CO., pe irrangements can be made. and he 
the company qualify for business in 63 William St. New York. s now East with that end in view 





i. Parker, Treas O. P. Conway, Sec’y 


Strictly an agency Company a “wv, , sitior and } th 
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OF DOUBTFUL VALUE. 





French Expert Finds Little to Commend 
in Mine Safeguards Used in This 
Country. 


In the opinion of M. Taffanel, an ex- 
pert engineer, who recently visited this 
country on behalf of the French Govern- 
ment, for the purpose of studying the 
methods employed for preventing min- 
ing accidents, the precautions taken are 
of doubtful value. He maintains that 
those enforced in France are decidedly 
superior. The Taffanel mission was 
made in connection with the establish- 
ment under the direction of M. Taffanel 
of a special government station at 
Lieven to make a study of inflammable 
substances present in the chambers of 
mines which endanger the lives of the 
miners by explosions. The station has 
been in operation since the great Cour- 
rieres coal mine disaster, in March, 
1906, when 1,200 miners lost their lives. 

M. Taffanel made a special study of 
the causes of the explosion at the Mon- 
ongah mine, in Pennsylvania, where 
about four hundred miners were killed. 
The Monongah mine, he thinks, can fair- 
ly be compared with that at Courrieres 
in size and importance. M. Taffanel 
points out that, following the American 
system, the operations at the Monongah 
mine consisted of filling drilled holes in 


the coal bed with black powder. of 
charging them with cartridges which 
the miners manufactured themselves 


and then setting off the charge. 

The miners, said M. Taffanel, lighted 
their pathway by carrying on their hats 
flaring torches, which were absolutely 
uncovered and unprotected, despite the 
fact that the mine was flowing with fire 


damp. He adds:—"“One shudders to 
think how possible it was at each mo- 
ment for a spark to fall from these 


lamps to the trains of powder which the 
miners handled with such a sense of 
security and in a flash cause a horrible 
cataclysm.” 


MAKING STRIDES. 


Empire State Surety Company Under 
Competent Management Steadily 
Forging Ahead. 





Tangible evidence of the forethought 
of President Tomlins of the Empire 
State Surety Company, of New York, in 
ealling to his aid such experienced un- 
derwriters as Dr. R. S. Keelor, who has 
the general supervision of the casualty 
branches; Gilbert Congdon, assistant 
secretary and agency superintendent; 
Herbert R. Clough, superintendent of 





WANTED 

MAN WHO UNDERSTANDS THE 
CASUALTY BUSINESS, TO TAKE 
HALF INTEREST IN A BONDING 
AND CASUALTY GENERAL AGENCY 
FOR NEARBY STATE UNDER UN- 
USUALLY FAVORABLE CONDITIONS. 
SMALL AMOUNT OF CAPITAL RE- 
QUIRED. FOR INTERVIEW ADDRESS 
“CONFIDENTIAL,” CARE EASTERN 
UNDERWRITER. 





The Empire State Surety Company of 
New York has some territory in certain 
Western, Central and Eastern States 
and invites correspondence from large 
general insurance agencies or others 
controlling a volume of business, prefer 
ably those having a well organized field 
force, with a view to taking the general 
agency of the company in its bonding or 
casualty lines, cr both. State full par- 
ticulars and territory that can be suc- 
cessfully handled. It also has openings 
for live hustling local agents of hich 
standing. Address in confidence Gi! 


bert Congdon, Assistant Secretary and 
Agency Superintendent, 
ance Building, New York. 


Royal Insur 


THE EASTERN 


the accident department and George G. 
Wetzel, superintendent of the Liability 
branch, is afforded in the steadily in- 
creasing volume of good business trans- 
acted by the corporation. Centrally 
located in the Royal building, the Em- 
pire State Surety is destined to be a 
factor in the realm of casualty insur- 
ance. 





Philadelphia Casualty Appointments. 





Late agency appointments of prom- 
inence by the Philadelphia Casualty 
Company of Philadelphia, include those 
of, J. B. Lawton, & Son, St. Louis, for 
St. Louis and St. Louis county, Mo.; the 
Thomas H. Geer Company, Cleveland, for 
Cleveland and Cuyahoga county, Ohio; 
Edward E. Shipley, Cincinnati, for Cin- 
cinnati and Hamilton county; Lamphier 
and Company, Springfield, for Spring- 
field and Saganaw county, IIl., and 
O’Niell and Schwab, South Bend, for the 
northeastern counties of Indiana. 





Continue W. M. Tomlins, Jr., as 


President. 





Members of the Surety Underwriters 
Association of New York, at a meeting 
held last week, unanimously elected W. 
M. Tomlins, Jr., permanent president of 
the organization; he had been acting 
president since the retirement of Joseph 
A. Sinn, a couple of months ago. While 
the association is little more than a 
name now, it is guite possible that 
plans for making it of positive service 
will shortly be devised. 


Agency Assistant of Life and Accident 
Departments. 








H. H. Armstrong, manager of the 
liability department of the Travelers at 
Indianapolis, Ind., for some time past, 
has been transferred to the head offices 
of the company at Hartford, as agency 
assistant in the life and accident de- 
partments. 





Five Years’ Imprisonment for An Em- 
bezzler. 





A sentence of five years imprison 
ment in the Virginia penitentiary was 
last Friday imposed upon Alexander B. 
Butt, recently cashier of the People’s 
Bank of Portsmouth, from which he 
embezzled $300,000, thereby wrecking 
the once thriving institution. 





$500 for Loss of Finger. 


A verdict for $500 was given John 
Stolars in the Circuit Court at Pater- 
son, N. J., on Friday last in his suit 
to recover $10,000 damages from the 
Algonquin Company. Stolars, who was 
employed in the mills of the corpora 
tion, had his hand caught in the 
machinery and lost a finger. 








The Metropolitan 
Surety Company 


HOME OFFICB: 
38 PARK ROW, 
NEW YORK CITY. 





M, Joseph McCloskey, President. 


Andrew T. Sullivan, First Vice-Presi- 
dent. 

Clinton D. Burdick, Second Vice-Presi- | 
dent. 


Walter C. 
M. J. Mulrennan, Asst. Secretary. 


McClure, Secretary. 
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UNDERWRITER. 





WANTED" bsnepiveite 
NEW ATTRACTIVE POLICIES 


Address J. H. Dechert, Mgr. Central Pennsylvania 
12 WEIST BLDG., YORK, PENNA. 


WESTERN LIFE INDEMNITY COMPANY 


Masonic Temple, Chicago 


GEO. M. MOULTON, 
W. B. MUSSELMAN, 


PRESIDENT 
SUPERINTENDENT OF AGENCIES 














LONDON GUARANTEE AND ACCIDENT CO,, tte. 


OF LONDON, ENGLAND 


Head Office 
F. J. Walters, 
CHICAGO JAE. j Resident Manager 
‘ 45-49 Cedar St., 
New York. 





A. W. MASTERS 
Gen’! Manager 
Liability, Accident, 
Health ard Credit 











The Empire State 
Surety Company 


a a eee . $500,000.00 
ss 5 oct cannadamancmicnes 204.602.35 


Surety and Fidelity Bonds, Liability, 
Burglary, Plate Glass, Boiler, Personal 
Accident and Health Insurance. 





OFFICER’: 
Wim. M. Tomlins, Jr., President. 





ACCIDENT LEIT IT 7a COMPANT 


of New York M M 
Moses May, 
SUPERIOR POLICIES Willard P. Reid . 
KIMBALL C. ATWOOD, Presiden Walter J. Moore, Vice-Pres‘dents, 


R. S. Keelor, M. D., 
Daniel Stewart, Secretary. 
Alfred J. Hodson, Ass’t Sec’y. 
Warrel S. Pangborn, Treasurer. 
Hugo Hirsh, General Counsel. 


290-292 Broadway, New York.‘ 





New York Office, 34 Pine St. 
| Brooklyn Office, 192 Montague St. 





METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WI \SLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, 





PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 




















THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORH CITY. 


vievepvenRaloean aad $7,537,429.91 
2,013,400.24 
Losses paid to January |, 1908..26,629,131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen’s 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


---o OFFICERGS...... 
GEORGE F. SEWARD. President 


ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEOBGE W. ALLEN, 3rd Asst. Secretary 
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United Surety Company > ‘A Good Man Wants a Position With 
Fornishes All Classes of | a Good Company 
Fidelity and surety Bonds | A company that can meet the requirements of the various Insurance 


Departments, prospective insurants and policyholders alike, and at 





And Issues the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
Burglary, Personal Acci- making money. 


dent, Health and Plate 
Glass Insurance | 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOHERY, CHICAGO, ILLINOIS 





WRITH FOR PARTICULARS. 
HENRY G. PENNIMAN, President, ROBERT A. DOBBIN, Jr., Seeretary, 
United Surety Bldg. Baltimore, Md, | 





The attention of Reliable Agents in search of desi able contracts is called to the 


i860 48th Year 1905 
THE JOHN HANCOCK Home LifelnsuranceCompany 
FIRST MUTUAL Mutual Life Insurance Company of New York. 





GEORGE E. IDE. President 
Assets..... . $20,004, 853.63 
Liabilties 


Chartered in America 


OF BOSTON 
S. H. RHODES, President, 





(including Divi- 














NEW ENGLAND MUTUAL ROLAND O. LAMB, Vice-President. WALTON L, CROCKER, Secretary dend Endowment Fund) . 17,440,398.20 
Dividend Endowment Fund 
: None but the best forms of Life, Endowment, Term and Instalment Deferred Dividends 705 08 
Life Insurance Go. Policies issued. See our Optional Annuity Policy. Good Agency contracts ae eng hes 1,795,020.00 
to the right men. NOC BULMUS...ccsccsccscers 769,435.43 
: BOSTON, MASS, FRANCIS MARSH, Insurance in Force....... 86,193,296.87 
- Menager for Eastern Massachusetts, 
ee pov thing pallu JOHN HANCOCK BLDG. 202 DEVONSHIRE STREET The 48th Annual Report shows a gain 
and offers the very best possibile in the amount of insurance in force; that 
security, with a safe, assets were increased nearly $1,000,000, 


seus-——s9ee and that over $300,000 wa- paid to poliey- 


holders in dividends 


equitable contract. H. W. BENNETT, Pres. W.S. WYNN, Vice-Pres. 


C. F. COFFIN, Agency Mgr. 





FINANCIAL STATEMENT. 





Accete don. 18 seta The State Life Insurance Co. 


Indianapolis, Indiana 
Progressive m* 
HAS MADE WORLD-RECORD 


Every policy secured by deposit with State. New policies 


| | Economy of f Managemen‘ 
for 1908 unsurpassed. Attractive to insured and ° . 
agent. (ood territory for good men. The Provident Life 


Address, CHARLES F. COFFIN, Agency Manager, 1231 State Life Bldg. «= Trust Company 


OF PHILADELPHIA. 


UNEXCELLED IN 
Favorable Mortality 


—and— 


Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 
J. A. Barbey, Asst. Sec’y. 
Wm. F. Davis, Asst. Sec’y. 


Strong a Conservative | 








GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859, 


Cash Capital ...... $1 ,000,000.00 
ee eee 5,185,649.51 
Net Surplus........ 949,260.90 


i HEAD OFFICE: 
Cor. William and Cedar Streets. 


J. G. Walker, Pres‘dent. 
T. Wm. Pemberton, lst Vice-Pres. W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company °F Virginie 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 





The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 
| en . OVER— $3,500,000 
Insurance in Force:. ..OVER—S$6O, 000,000 
Total Payments to Police yhol lers s since e Orga unize ution NE ARLY—$8,000,000 





Twenty-First Annual Statement. 


Security Mutual 


Life Insurance Company, 


BINGHAMTON, N. Y- 


Aduoittiod Assets... . ....0cccccsccs 
Excess Security (Surplus)..... .... 


Insurance in Force 


Wore $ 4,654,379.69 


Paid Policy-holders and Beneficiaries.............-++++ 


Agents wanted. Address 


Pittsburgh Life and 


“Endorsed at Home” 


losurance in Force in Peansylvania Over 
$10,000,000 
W. C. BALDWIN, Prea. 
Solicitors’ Contracts Direct 


th stan shah ate SUM oN a - ae ~ with the Company 
a oe sig eigetmmnae'® 4855, 648.62 | No General Agente 


Assets Exceed Total Liabilities by More 
thane $800,00€ 


Cc. H. JACKSON, 
ATTSBURGH LIFE B’LU'G, Pittsburgh, Pa 


Agency Sec’y 


Trust Company, | 


—_—_—_— 
Rates of Premium Extremely Lew 
and still further reduced by 
Annual Dividends. 





$109,000,000 


Paid in Fire Losses 
in the United States alone during 


58 YEARS 











BY THE 
LIVERPOOL 
AND T ONDON 
AND GLOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 


-—_— 


CONFLAGRATION PROOF. 
New York Office, 45 William Street. 
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The Mutual Life Insurance Company 


. The work accomplished by the Company in 1907, under the “new conditions,” in 
respect of benefits dispensed to policyholders and in the furtherance of their best interests, 
has been especially satisfactory. 


The Company paid directly to policyholders and their beneficiaries in death claims, endowments, dividends, annuities 


















aie aU NNR ol Gon otec a ted oD hard eh A rent ris fe atl aha hetpily vig: hx Paudder a IOGNS ore Rie wae HRA Sle eS ONTO * one erate Shaina $43,959, 245.40 
it added to the net tosorves eld in trust: For POMC PNOMMCES So... «ooo. 5 ck cc eis be sa cerca sd dees eb.e sede anunaions dialed 16,368,679.39 
Total benefits from sources named...... hE ante, PARE eS Sch ERR ets Oy ed eid Gtwio earel eco SAI ekg . . $60,327,924.79 
aA IE RE SUN 60 teas 3 als Siete cias ee Elam ales Siena dR DOS cou erate aap tia swe atau eee 57,151,041.71 
The total benefits above named exceeded amount received by..........-.00 0. cee eee eee ee eee eee eet $3, 176,883.08 


The amount paid DIRECTLY TO POLICYHOLDERS during the year was 77 per 
cent. of the amounts received from them. 

The total amount paid to policyholders, plus the increase in the net reserve held for 
them, was over 105 per cent. of the amounts received from them. 


Increasing Dividends. 


The amount appeopriated for dividends to be paid tm TOUS is. ....... 2 ono i ccc ccn cece tacesewsseesvesecseenseces $8,311,002.02 


The annual dividends of The Mutual Life under the ‘‘new conditions” show a ratio 
of increase such as can be approximated by no other company. 


In Gains for Policyholders the Company Remains in the Front Rank. 


$23,103,953.59 
$.760,440.79 


Its gross earnings from interest and rentals for 1907 were.............. Pees oe eT ANTE RP IAAT itis woe docs ee 
Its gains from loading, mortality, surrenders and annuities were............0..0 00.000 c eee eeeeee 





The total earnings and gains from sources named were.................ccc cece cree ec eccrececesevaceuce 


roe $31,864,394.38 
This is over 56 per cent. of the entire premium income, a remarkable showing rarely, 
if ever, equaled by any other company. 


In Economy of Management the Company Stands Pre-eminent. 


The total expenses: incurred im TOOT Were... .... .5cbsccccs doceaccecucecsecetns 
Compared with 1906, this was a decrease of..............02ceceeee- 


$8,554,375.11 
2.031,618.13 


The Financial Condition of the Company is Superb. 


Its investments are of the highest class. 


With assets exceeding its legal liabilities by over $47,000,000, even by the abnormally 
low market quotations of December 31, 1907 


an excess greater by many millions than is held by any similar organization any- 


where—The Mutual Life, the Oldest Company in America, is also justly designated the Strongest in the Wor'!d. 
Balance Sheet December 31, 1907. 
ASSETS. LIABILITIES. 

Real I ile aa 29,409, 158.80 Net Poiicy ReOSOTVOB.icccceses ise ene eeee . -3420,094,742.00 
Mortga Loan i real esta . 125,741,836.42 Other liabilities on policies ........... . 5,532,879 66 
Loans Px ~ Pea, «<i 2 leper 42,022 .021.33 Premiums and interest paid-in advance.......... 1 828,360.34 
Collateral Loans...... cate ara Wee ate “i 11,805,000.00 DAVIGGRES PRVEDIO I 1GUG .. i oicce sc cecccerccsecscccssecece 8,311,002 02 
Bonds and Stocks, Market Value Dex 1, 107 . 260,026,493.51 ND SS ae Cee 879,267.56 
Cast Ne ee ne ee ee 6,487 545.838 Bees BO MIN CV ROINIE «6 os iw a5: 0 eosens Sd eae suse 57,520,769.45 
P ims MATEO OF GOIIGOUON cascccscctocsens 4,685,477.99 

Interest and rentals, due and accrued 3,999,487.10 


Adinitted Assets 


NOTI 
the 


secarities state 


i by the average market value 





. »$494, 177,021.03 


3 months rule), recommended by 


Total Liabilities 


many insurances 


The admitted assets would be given greater by $15,989,158.97 were the bonds taken on the Company’s basis of amortized book value; or $13,211,349.94 


» commissioners at the Louisville meeting. 


For Information or Agency, address GEORGE T. DEXTER, Second Vice President 
THE MUTUAL LIFE INSURANGE COMPANY OF NEW YORK 





34 Nassau Street, New York City. 











